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Abstract

When shopping through the Internet, uncertainty and high risk coexist with convenience. Honey
has the attribute of an “experience product” and needs to be purchased many times to judge the
quality. Through the case study of honey e-commerce by using relevant theories such as institu-
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tional logic, consumer decision-making style, trust mechanism and lemon effect, it is found that
consumer decision-making style and trust tendency, e-commerce platform system, seller’s corpo-
rate image, packaging and distribution and product quality are all factors affecting consumer trust;
There is a “lemon effect” in the honey market.
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1. %t
11. ARER

FEE LI UEE L, A BE R H 7 1 55 1O el e AR, AR i R T 3 A FR R . AR R XA
JENUR A 1K) €2019 A LA i FRUR 2P SR ATl 25 ) W LU Y, v FEIAR 7 ity R Ao AT e T 37 ORISR P K
RRKSEATIR . Gt siaRy], 2019 4 ——F, 2rhE RN EFE 0L 48,161 1278, FLLEK
17.8%. JLrr, FESZYIRG i BRI T ESBT, 12, 2. 2SR M a1 29.3%. 21.4%F1 20.9% [1],
Horbfr dh RO B e bR, D B R AR AR 7 i (B ) LT T 55 (R R R A AN T A

I, BB AN A AR HELL = i, AR T & B, SR X EIRBUAAAE B Z 0 -
R RRMER AR, £275BESME MRS EENE R, AR E 7R HEns
B, AR TAZI R R IEFAE R A S LG T SRR (1 0 A7 1 DL DR E T i E )
FEHL, A A AR B BRI AT DA A AR, B DAL S AR BE P R . O T R
MRS R, ARAEUES, SRSzl %, Eibal SRR S5 2T
orf, P ERIREIRE TG, UM RS . PTRL, WA AR T A A S R S AR AL, (R
PO BN SRS, 2 B AR P R Y e AR A R A DR M s A1 2 A T AE (1 R A
PRI, T B2 A B A S AR BAR 70, X e B S ™ o P TR I T A A SRR T A, BB 4
R FL A S kb 78, thREDY AR EAR 7™ i LR AT b I R R e 4R it s S AN B

1.2. IR

e AR B T N X o] P32 A I T A € M )RR A G TR e, ) R AR PR T S AT RO
Wi BRI, (HXGHRZENRK[2]. G rEdl BRI s R A Uy 1 Bds S i R B A AT 9,
17 1] B2 32 R T 0 U i S A AN 2 AT TS 22 JT Il FE A i, AN RO e @ R My T R ik #¢ig . Jt
HAX T AT, HXAEE RSN E R UL B GER R Z, EE S IEEER DG N ]
JEIREE o 244N R AR AR S AR O LA, H U RS E AL, ORI E R 2R, BEA7 I E
AEARKUEAN . KT HI ISR AR, B GBI A b 3w 5 A7 . A ARSI DL
PRI REARBRAG S IENE, HI AR EAEHI B ONE . BIFE4ERr . HIREL[3]. Hak, TS0 —PEE
FEPERURARRENE, X RAE T R R LS 5 55 (KA Rl A T XM BL S A, JCHZ M I
SRR, B AR R S AR AR AR, P ARNEIE . HEEERE UL EWER? SR 5IERN
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MR, HRMIRRA LR A S REFIHE . RGBT [4]; BRA R, P2, P
BUSHBIEAEME: 7 B B O TR X IEAE, RSN 3k As M ol A, A
PR 2 R B A AL SR, AT I A (G 5] -

B AT AT BE BRI (R 50 K 22 8 5% T Al B8 LA R AR B L A5 5 1, sk Z KA SR B MY
FT0 B & bR 7 S SRR T o T 78 B [6], AR SR P AR B B 1 TR BE AN v VR FREE
DR ER B, AL IS RAF A AE, T EHLAG N 15 AL BE 25 (55 35 200 HAt bR e AL 7
PEBAERIR RN ERIERERE) . B, X T AR S B TR 55 2k TR LI AR L (S A R IE SR B R Y
BT, FATIRR IR S, A A0 A2 B 0 T R R ARAR ™ s (R 75 5K 9D DR AN AR ML 52 5
Wt HESA AT, A BT AR HEA R i 1 X 2458 5 SR R R GE 1k SR

PRI, ASHIT ST X P R SIS I T AR (2R R A, DA B LR OO e B, 3 2 S0 00 i (R R
FOI7E, FETHI AR, BRI, My 2 oo i B B i (SRR R R, BT FUe A R A 1 T
ARG ISR 328 AR TS AR LA R i LT 7 55 B AR ST AL

2. HXERHE
2.1. Bl

2.1.1. HIEEP

i FEE )M A2 ) P R VAT 7 o ) AT SR AN ) M e L 3 T BT B3 T 1 ) A
— ] B A A g ) — ol o] (3 7 (Baattilana 25, 2009). 3 ZH ZUHEAT 1 BE QL BT 2 R . B AR
HYER R, AL A SRR, HANE THA N EE, 84 ST A A5, 2176
o ULRIRLRMINAIREL, $IERR 2, SBURGIE S sl 22, I A &
W, LB NAE T A T BA G2 B AR I FE I, 5B AT e O B B3 o 35 = AU ARE IR &,
B b 5 B BE B ORI 2 — R A 2N o AMRTE i B BRI PP K S B i AN AT 3, A8 e L
B HINFSRIRBGE S B0 [7]. WS AAEaX T AR SR ER SR, T4k 585
WK, BRKRER, Koot a R HAEEE, W SRR . i, /R E RS
Mtk o Gk B T RIR, KRBT AN N T RRHTIE SR iR T A, AT A R R
e R AR R s tE, B E A S By, @I A L E NS, EH IR A A . SREL
{16 552 S T B A SO o TBURF 1) 37— i B R R AT ML IR BT, — S R B YRR A R A (A 1 1
PARFF & KA FRIKI WS WR” SAREZL 11T .

2.12. (EEER

N B3 J7 1T R R, Y B R SR XA A R A A A B o L B e BB P 3R 47 9 e S A BR 3R 8]
Sproles (1985)FE 3K 5 e 3¢ WUtk & AF /& K K B ide IR 55 B ot AR OA R . O BRI SRR ) 5 67 o A HELTS S2 5K A 82
Mk, AT RLAr N ATTE S & BEAT RISE K AEAT . B A AT R SR AT T4 il R i A NS
1, Jext T H IR 75 22 4 R A5 4T (Shapiro, 1987). MRMAS R, Ml HRAE R —, 4
5 P LE B RIS LE 5

2.2. IEBKIE

T TR 55T S B (B AR A TR B B B B O i DAL R ST 5 Ji AR R i 4 R B MeKnight
A1 Chervany (20014 T AR TASAERI FUEHEAT T IHGNESE, Sghth 7 BRI 2 b G R R A, 58
—EREEER, B oRREEES. $IRGENGEMR, 5 =220 J5 e B AR YL . EEE
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JZREEIETHE T, McKnight #1 Chervany (2002)45 & BEPEAT N BRI, $& 0 1 BB H SRR . AibAT)
IWHNEEES. HEEE. FEMES G R R P A EEA AT N
3. RPISCIES

DULEK B — e REM B & HAR B ) g % i (E N S B A R, WA LAE IETH A s . 4
B BRSSOk, PR L IR T A B ) SRR SIS S IR S BT
AFRR, AFEREL BT S R BIRESE,
3.1. REIER

PEBEABFIIR IR, AR TR K T, I EEEEME o, EREE T ORI, BN 1)
k. “HBM+AON 7 ORI k. BEEEN . SREHEE e, okl E A
NEFAF= RS BT . X T Bk R B JE R 1 A T 0. KA R ki i 48
SEHENEFETEHEE O™ M. DEEERBENEZ AN, LR FROFEARSEBNE 1R,

Table 1. Basic information of honey seller
1 BEIREANER

A FFIE R A4 A B
Fs  EEREWR FEHL EEIRY 2B SRS PR E . A ) . PP AR B
1 EAR SRS ARG 7.3 4.8 23 6 12.5 (350g) 5000+ 99.86% e H
2 HAEEEME bt 35.7 73 4.83 66 9 20 (415g) 4179 99.97% H T
PN IN ]
3 IPEE 1329 4.8 1 7 59 (500g) 635  99.31% ¥ Fe)
B 47 )
4 INT BRI 2.1 8 4.87 7 5 57.5 (500g) 1140 99.99% ¥ H
NEFEPIR
5 2R 27 4.9 4 6 39 (500g) 223 100% o Jo
3

BRI ASCEH .

32. EHREEENER

O\ HH LA FH AN AZ W B LAl 2 135 47 (Gundlach A1 Murphy, 1993). RIS, 78 % AN & FIFREERS, #%
HEEOHEIREFH AT, (Rousseau %5, 1998). #Rif0, JEwfE g TR 55 10— N E B4R . Kb
Z AR H AR FNR, S = f R T SA AR B R WS AT A DG 2. BRFR A, 3 S A ARE I O
V) St ) 2 B IR KR 0 FLER Z B AT . B AN N E SR R R AR T ORI 4 R ) R
(Sirdeshmukh %, 2002). {EEMIEAARRLGEMIE 1 Fiw.

321 HBEEZEMIEE

HBE R

M B SR R A P2 A DR SR IR A5 A A1 i 2 52 T i 8 2 A A S DR AR R 3% Sproles (1985)
KT B SR KR 8 SN FL R IR 5% B A (A O BRI IR IR s 6 o V8 2 DR KU AT B2 N
iR waEhRoR EREIR. MBS R, MEEIR. RaROR, dERTEREIR. AR, T ER
R B LR R i, A AR R SR XU KT 2 D SR SRR AN
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MUERARN
HREBRESE
HBEBRS R
R
BENAARE w— RREERE  — cis
UL
N B

BRBRIE: ASCEH .

Figure 1. Specific token of trust
B 1 EEREARIE

AR

FEAEMA] 2 — PR E BN RFE, SRS 9 0 B AR I 45 R B3 K5 4E (Mcknight 4%, 2002). 520
o AR A PR B3 N HR R 2 B AN NS PRI 5 o DA AT 3o 0 £ B ) I 2 B2 0 X R 2 2 15
A, BREAREF R KA RIRAIAR i —— B

BT i 1] 0 M R AT 2, AT M R B B R BB, AR L BRI AR, T HLE
FUEARBAAENE . AT TN S 0], 7T LUOAEARATTRE G ) 24V 86 7 i 1 S0 A 7E 60 T LA
W, PSS ELBE R, A2 KA H T 2R AT LU R (B RS o BHRHBTR T RS R SR R B, AT
SIEFERIA FEBCR ) i AT TN, DR o BB B S () T B M M 7 7 T A 4 . TR IR &
PRik ELIBA 44 B b R M B, — T3 T2 R SE X B 2 40 A DUE AR, 53— 5 T2 7 & v A O
L th 2 0 T 7 R S B Y AR

322 ZRBUREHEE

il A AE

XESEFIIEAE, WA AN E AT & BB AR AL B AR RIS BB RS, 2 A
xR LRI BEAE AR BRI RER. FERREE, BRIEE. S,

CIS (MLFER Bit)

CIS AN FEIHI(MI) AAT Jy (BRI AL SRR (VE), Ak ST 2 B
AV AR, Alb AT o Aot N B A S AR R B — RN, A M A A il 3 2o PR AR A S
ITEAL ISR KA, T BIE LB AV TE 5T B

AR

AN R AR BT RT PR R R R LR JEARER R S S Al SO B, IF FLAF e
BEUF AT DARR S| SR AR, 07 bty (BBOR VR o S (R BT R AZAT & T LA R B I A B &, i A2 3K
FIPOILRI A BT R, [ B 5 & BLLE I8 ) o 22 30

PR KRG, 578 25 B EZE I K AR 7 2K 00725 DL R 1 NS .
S, — ARG SRS, T LALRIE R A2 B R SO AL R K55 7y, PRI B kL
PR WIS SRR A S 5T DAR R T BT AR 2 R T SR (R AR R AR AT LANOE SV > AN 5 P
PRI B3R MWIEFMEBORAE], MREVMD IR 2. WK 1. WX 4. HXK 5. FXK 3,
FIZK 1A 2 RGP AR E, JE =AU ASES, FTCUOIRE N, P TR AE
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AEGEAF S AR RO SE I e] 5, B, SR, RS ERRE.

B, MBS, OB R BRI A SMRERE I A S B AR
WHRTEARRE . MBS, OIARWRKMAEGENEERSR. RINLMRAEE, HERAEMmTL 7L
AIAE . R, LHARIRAE RS A E T NMEMAE R XL R . EARERRE, Hh=A4
o A B A L S AR R O A i 2 S AN R TR BB AR AR . AERLSE IR B, RS T & RSB
WA B AN R EEANL P i A VR BT o T B e 7 o L DL 2

BxR4
PORLRIE: V=M.

Figure 2. Picture of honey products sold by merchants
2. BRHENEE~RE

MEREKRE, 200, SEE™ R RE TR, A B S MENRE . BRIR T 2525
SRR ERRU, I 101 254 2 R e i AN R il = -

3.2.3. FRERANGE

W AR N —FORIR B, ST MIEIR . BB S S AT R AR TR R 3R, W AN B ) b
SANAAE I S AT I I B AT N RN R I R R DL R R e S K PUA S AR R 7 i
JRANGAHE I (7= S AL R R L B A5 0, FERR LR BT

AR GAR B IS E AR A A R PR S (i, BRI RS2 S R — ke 252, 4R,
RN BB B8 WP A B PR 19 23 M i 28 I A [10] . H AT
ETH MG BAT N, EERE RS E IR N, 1S A R e AR RN, IXAMUEIE R B
AR, YA I AT 7 A I e ) R

3.3. SEIESHT

3.3.1 TREEFRE

RGN RFGEMBR, N=MEWE, NN EELF AR, BT ZRBGE, #arig
R T SR A R fe bR A AR . BIRTSCA 1 BEMBERMEITR, BARZE N EERRARRILE, #E
WJZ i R T SESRYERIE L P MR, TE6RJZ i 2838 ARG fSAEMUA . il A5 1E. CIS,
BARCIE . BT, .

5, WA, X 20 A7 R SR 20 A7 mi A TR 95 ML BTN 60 1746 E HL R VY B
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BEATARAR A A, BB 1 05 5 i (WG — Ol R H RV 2 B AR R A PR R AR AR AL P )
R BCHEROY: WES WA, HoEHNEARGER, SR, FRE S, BN
—HRbR . PARARIAEST 2 IERTRIA A 100 47, B R A 90 43 o I X RS 2 K IR AT
B, BT RWBGE, SRR EZAEAG 20 S O B AU EE I 2 PR

Table 2. Weights of the 1st indicators of influencing factors of honey e-commerce consumer trust

F 2 BEBRBHHEEEEEMER-RIERNNE

— g fehR BRES B E
HERE TR G M 207 0.23
SEREMRIE 336 0.37
PR 356 0.40
AW = BRI R

D IR E A 5
LA — AR R IAE DY A = (0.23, 0.37, 0.40)
LRI ) B EAR LR, ATLS R QRPN BRI, N3k 3 B 5 ik:

Table 3. Secondary indicator weight of honey e-commerce consumer demand orientation

%3 BEEBHEEEFRIRARERNE

Bt E i<y 2 EiL Y=oy EE
T TR YR XU 314 0.50
BT RS M
fEATATA) 319 0.50

A, =[0.12, 0.18].

Table 4. Secondary indicator weight of honey e-commerce seller attribute expression
4. BEREIEREMREZRIEFNE

—RiER =TTy et E

il S A 320 0.34
FFRFIELRIL CIS 289 0.30

(EEIES 342 0.36

A, =[0.34, 0.30, 0.36].

Table 5. Weight of secondary indicators embedded in honey e-commerce products

5. BERRE@®IRAZRIBITNE

%07 LYo B E
R 354 0.49
FE IR
mIVS 362 0.51

As = [0.49,0.51].

3.3.2. BTN EERE
i A WA TV, R 20 A7 B R IR 5. 20 A7 A B TR 55 T O AN 60 A i 2 H R v 2R
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BEREBIT R 2 MR 3 ML A EBERCR, B 2 #H0 AEERCR AT PR 4T 20 8 = “i&
EHEHEREGERRCRRE NG Wit BN: Mo NERGER, 5 80 s
WHE BRI . ZPFTBLERRI R 2 MK 3, 2RI 5 vk L 8w 2 M b, iTEH
35.7 Jitkner, Tija RAT 1329 MreL. JFHATH NE TS I RS, 105 #  AS2—F)™ i i1
MNNEF BIREE AR A JATE  ER AR BT G REEAT R XK, HIT IS K HEEE) 8.

9 4. AL, XX A B R I SR R AT SR A, IR JE M R R A SRR R
—E WARRE AN Lo X [ Wi A5 2 (A 2R G BEAT BB A > A, SRR 6 AR 7 B A
GiitaiR:

Table 6. Survey and statistics results of expert questionnaire (Merchant 2)
6. EROBFPEFITER(FXK 2)

B ANERMERERANE
HENE BRE
ns HiT — & =t NEW
T B PR A 10 25 49 5 1
WREFHRF W

fEATATA) 9 14 23 25 19
il B 22 21 22 19 16 12

EFEMRIA CIS 17 29 32 8 4
(ER1TES 19 25 29 10 7

fh 15 18 20 31 6

FEE R
mIS 15 28 23 17 7
Table 7. Survey and statistics results of expert questionnaire (Merchant 3)
=7 EROBPEZHERFEER 3)
B PRIV EEERAS
HE HBRE
hFH HiT — e NEW
T 2R PR A 10 25 49 5 1
HRETFRG W

AT ) 9 14 23 25 19

il B 2 4 7 12 17 29 25

SEXREMERIA CIS 12 14 35 21 8
ALLERLI% 8 10 27 30 15

Hh R 15 34 23 12 6

FE IR

WIS 20 26 19 13 12

TN GO I NBYZ 5 0 B A RS 00 B 1S90 N, THEL IS E) 1 40 i A B
_{10/90 25/90 49/90 5/90 1/90}
2719/90 14/90 23/90 25/90 19/90
011 028 0.54 0.06 0.01
{0.10 0.6 026 0.28 0.21}
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[21/90 22/90 19/90 16/90 12/90
R, =|17/90 29/90 32/90 8/90  4/90
119/90 25/90 29/90 10/90 7/90
023 024 021 018 0.3
-10.19 032 036 0.09 0.04
021 028 032 0.11 0.8

_[15/90 18/90 20/90 3Y90 6/90
{5/90 28/90 23/90 17/90 7/90}
017 020 022 034 007

{0.17 031 026 0.19 0.08}

N
w

10/90 25/90 49/90 5/90  1/90
:{9/90 14/90 23/90 25/90 19/90}
_[011 028 054 006 0.01
{0.10 0.16 0.26 0.28 0.21}

7/90 12/90 17/90 29/90 25/90
R, =|12/90 14/90 35/90 21/90 8/90
| 8/90 10/90 27/90 30/90 15/90
[0.08 013 019 032 0.28
=013 016 039 023 0.09
1009 011 030 033 0.7

[15/90 34/90 23/90 12/90 6/90
% 7120/90 26/90 19/90 13/90 12/90

0.11 0.28 0.54 0.06 0.01
0.10 0.16 0.26 0.28 0.21

3.3.3. LR
W — R RS IEAT B 25 & VRN 15 21 45 2R
B, = ARy

0.11 028 054 0.06 001
=[0.12,0.18]

0.10 0.16 0.26 0.28 0.21
:[0.031 0.0613 0.1113 0.0567 0.0393]

B, = ARy,

0.23 0.24 0.21 0.18 0.13

=[0.34,0.30,0.36]| 0.19 0.32 0.36 0.09 0.04
021 0.28 032 0.11 0.08

:[0.2120 0.2798 0.2944 0.1271 0.0867]
B23:A1R23

017 020 022 034 0.07
~[0.49,0.51]

0.17 0.31 0.26 0.19 0.08
:[0.1667 0.2567 0.2392 0.2651 0.0723]
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QAR SR & VP AR PR
B, | [0031 00613 0.1113 0.0567 0.0393
R,=|B, [=|0.2120 0.2798 0.2944 0.1271 0.0867

By, 0.1667 0.2567 0.2392 0.2651 0.0723

0.031 0.0613 0.1113 0.0567 0.0393
BZARZ[0.23,0.37,0.40]{0.2120 0.2798 0.2944 0.1271 0.0867]
0.1667 0.2567 0.2392 0.2651 0.0723
= [0.1523, 0.2203,0.2302,0.1661, 0.0700]

o5

85
X =BV =[0.1523,0.2203,0.2302,0.1661,0.0700]| 75 | = 65.11
65
55

BT, B 2 MRS HON 65.11, [FIB, MR 3 M Bt 4R )y 65.96. 73 HUf T 60 F
70 208, PRI EE R E AP BN AR, HE K 3 m TR 2. ATLLEHER 2 fFhEs
SRMER, HALFEMERIETTHEE SIS, AEZMNVOVHEG R EE . R A5 T M
MEEXEIVFREFERAM LT, f£—ERE L, FR 3 AF NN AL ST 1 B i SRR g —
%o B RMIEHMNZ 75 1k, DB R S A S Mg g™ shin “ &1, B
HE O/, SEENALK, A ErgE hReG o HE RE G,

M B 2SO = AT R EORTE 77 SN RS AR 52 50 A 5 AR xT R) Dagiee
N EFEARRE R WA R E, HRE RS SEEB N EREEEA L, HHEE
B EAREIIE NI 6, 980 DR IGIE RIS KT 5 o

4, AREGILEFTREN
4.1. ARG

M B SEEORIE S R AN A 3T R 9 2 e I D S A R S AT R, BT
SN e B S R TR BB AT N . B, B B B AR SR RURE AR A0 0 R M A R A Akt
WEMMEAT. Bk, BB TFEmHIRE. SR maE S ST AaEm%E TR, BaEmyREaEt. 7
Ab, PR TR P E SRR OB, R e e Ak IR R A SRR R R . S5O0
TUL R RS SN ER, RIT AR ESES, Bl “L—K=" . “BERMR %.

TG 2 T 3 1R N, (A B T 7 A7 AR5 MORIZ R MBS AR 3 AR P 1 AR e AL,
A 5 M LU BTG B 1 BB, AR S KSR IS AT AT B BT LA, Sl ZBI se R, f )
B RIS AN AT N ER RN TR B (BT WG RS, I HARAS T — & k.

4.2. SREW
4.2.1. TR ESERAEN

TR R S R IR+ 3o MR+ S EAE I B (M3 5K, A% NS 38 245 7 i T
AR, AREAPE NS T DA BRIERRENE S BRI SRR A
FBE Il N 12 7 A B I TR R . A7 JEURE R S BR  IR 4 AT ACOR B R () S5 2 8. RS 3R ST AR
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PRI SESE

TR B i PR A Lo MZE BT TE 2 R aT DU EL, K044 dh R I o 2 2 B 2 N ORTE RS #E, AT LA
NPE i R A RS, R b, R B — MR, AT L 2 AR Y AR A
A ARKE.

EMAEE R BTt WERBIBTTEG R AT LUAEL, B 5 v B0 e K AR AL 4 o0 v 7 i B 2
Beite WRMER BTN RS TR, BAEE, g EREETER TR, SRS &R oR
77 i R AR S LRI K .

4.2.2. JRFEFEHEIL

FERSAEIE N R R XTI B AR AR AL B RARAG i, PR EOR B K HE T B 2T — AN
SRR 15, AR RS2 ANT 6 J7 18 OMAE 22 2 DM, JFE — @ IR AR 263K, LLARCT &
EMRZRIER .

SEEMRSER . FETTNAZI G, HUE R S VR DU AR R B S, AN T
IR BT A R ARR T, S WEEAT AT . SRR DARUE B R B — € MR 677, LRI 4
T D DU SE I 2, R R R i ORAIE Y 2 2 O AL 2t

4.2.3. FTBRFEIEIL

TNSEAR 7 i i B N A 9% o BURF RLIZ S 435 FH Al o 978 905 ) AR S A ERCSR R i A A A1 i Bl A
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