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Abstract

Price discount promotion has become an important means of marketing strategy currently, mainly
divided into two price presentation methods: dollar-based deals and percentage-based deals.
Firstly, this article reviews the definition and presentations of price discount through literature re-
view; Secondly, it summarizes the influence of the two kinds of price discount on consumer behavior
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in the whole process of pre-consumption, during consumption and post consumption, and clarifies
the internal mechanism of price discount on consumer behavior based on the perspective of cogni-
tion; Next, it further combs the boundary conditions of the influence of price discount on consumer
behavior from two aspects: consumers and product factors; Finally, based on reality, looking for-
ward to the future, provide practical and feasible suggestions for merchants and consumers, and
indicate research directions.
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1. 518

MURTER IS, N ORI, B S R IAS R A 7 SR I HT F0 SR AT B AN H . A5 1R
B[ 42 3 T S8 AN #& 4 d1 (dollar-based deals), Etam “ 54 100 76, SEEIIASES 20 J67 5 1A 1 REL
FEFET T 4 LU 4% 47 411 (percentage-based deals), Fbim 4 100 76, SERPSE 8 77 8¢ “J5i 4 100 JG,
SRR 20%7 o WURFEE— DS, RIS BRI, MAMEEH “ZERE” .
FIFEAR AL, 80 JuIRMFANE 100 JOHITE &, ATTH 28 BIAWIAT NAFAE 2 7?7 IX B2 Tversky #ll
Kahneman (1981)# Hi FIHEZL 2N (framing effect), REAATTOZMAR I 4, KA R P#IR TR, 26
AR A AR A EIROR, T S ECR A IS ERAT . R, AN AT 0 S 0077 U0 247 R
TSP

&7 411 (price discount) & i AL i 5 K N E B T B, B 7R IE 5 H — 52 IR 88 s 9% 25
EATA(Dodds et al., 1991). £FXFORE 4T R KT SR 24 B BOLE T 50 4 B AV 2 o o 3L, (2320
P W SRR A AT A (RS ST R 2 T 800 & 55 T H 4 LL M kg Hr i, Chen %5 A (1998)
KPR T = i, SR A2 0 J7 2B A B 45 T R = AR AR A AR, T RN = i, SR E A LL T
AL %5 PREE KF 25 A% (Heath et al., 1995; Grewal et al., 1998a; Biiyiikdag et al., 2020; ZE¥%,
e E, 2020). Bitta %55 (1981 B X @A) E AT Z 0T KL, KA I 15% & Hr 04 B 51 A
THRETER, 30%2 50% 2 8] FI M Hr1ins v 2 & BT 8 3 8% %% . Gupta 5 Cooper (1992)7£
UL b — DR ST E TV B R AR AT HE B S R S BUARAE M2, BV B AR T R B 1
JSLAFAEAT I R FHAT 1 VLR 55, AR T 47 00 B 5 T Hr TR AN ASOREH 9% 28 ( SEAT 9 R RE TG . [RI T
TEVE SRAk, T HEZE N IAFAE, 9 3 5 [R]— S it RO R A A A 0 46k 77 KA A RIAT R
% (Krishna et al., 2002; Levin et al., 1998). Kim Al Kramer (2006)7F 3% E# h I B RIWT T, T8 2 ikl
DNSCATIEH RS (1) 80% LU SRAT 1E 3 1 4% 1) 20% B A TE 53 RSG5 44

HHUE R, 725 NSEAE BRSBTS I B b, 3 90 2 (K09 SR AT 2 2 2 A B dn £ 9077 A
KIS o LA A T HIRE A SR AT A AR DG SCHR Pl LUK I, A B SR R, Sz XA 47
T AT NI R G EL, Hk, KR RS AT N2 Y SR AT 9 i N AENL I B Foad S Ak AR = 5 A0 BT
R, ASHFFCLE R GO B A HT s ma il 2 AT M i 3 at b, NG ROR A R, ) AR s 47 1 i 34 2
AT R ER LRI T4, FEFR RS ST 0T B 8 SRR 0 3 7~ BRI 9 77 1)
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2 MBI EX R ERHF RN
2.1. MrigirneEIE X

Pronfe g 2 mlsey P EEF B, A VRTINS R, R AWHER R, R
MOFERE b, SIHET “WRR7 . Lk . IR . CTOMEENS T LR 2 ET NS L AR
MR, EHS, M a b A TEsk i —MEX, EESNET H S AN
(percentage-based deals) Fl13E T 445141 #% 317 411 (dollar-based deals) P F 3574 (7530 4045, 2008; Estelami, 2003;
Chenetal., 1998; Heath etal., 1995), F&T AR KA FL 7 W1, SCR A& AT 40 € ONTE R s, @ i g Sk
SRR B SR AN SR IR T AT 459 T A A A

2.2. MBITHNERASR

B i 75 (2016) LARFRE /K ST R0 HE A B RE 1 0 4 47 41 R IR 2AGE 2 AT s m AL, A e e T 44
I AEHTHNFRIE T BARBIN RS, SR IR S s 125 1 43 BE A AS T 02— F) 424 R K i A%
R, TEX RN AT LB PR AT 08 20OCTE M A& G B (R 350 VS B4R A TH], 30k T3
WH A FERREACT B X —— 5 T &AM S rdn ok TIRRK-F R B 4ERi, BT 50 it
RHTINIOR T R KT B e 2. R SOR Al A HL(2018) R FA A S AL B AR, #E— 25 W& 2 T
PRAT T 98 e AR TS A T PO BT o SR AR o 7R85 T & 80R1 5 20 LI A T 0, RV 9 S b iy
SRR, AR MR B 0 AL B R e 5| R 5 R R SR BCE DRI P2 LA HRIR, ek b S8R R
PLFCA JG I N2 o IR, T8 28 e ) S 2 5y, S SIS B BE o bL st T — AN i 9 38.8 JTIIRA i
18/0 9.3 TL(AENTHUE Y 9.3)5 23.9% T 411 (4a xS BMi v 23.9), VM BN 23.9% 47 1 BT i E bR . B4
WA 0T 2R 2R e SR AR, AN DAV 9 EMVTA, 362 LR I I B, $898R T AR AT
HIHEZR SN OAEAE (MR, ARAR I, 2018, BeRhss, 2021; 50k, w365, 2020). AT ABFRAMMURR T
Wk ITIn 2T RO LR, FREMIERE b, S0 &8ss drin . 36F 5 o L Fr ot 34 9%
1T MR T — RV 5

221 ETE&HBMEITIN

Heath %5 A\ (1995) IR T AL, 2065 R0 4 M S50 vt 4 i il ] < 0L 7 e 0 BE A RSOt BT HIE 9 2 1 3R
A KN (BUyUkdag et al., 2020). I B%=4F, Chen %&(1998)IH FLth A BT T M A B FO B A, 243740
BRI GHULIRI, W 9 A A RS 5y A, BRIt 2 5 Y8 2 3 SR 7 Al RE RN LA R DAAE A
RE OB, DLE T 3 SR I BOA BB e . I 055 (2008) 78 H B Bt i 3t 4T w7 A B
LT T A0 LER R S0, 5T B O R 341158 25 5 BT 9 A2 Sk P b AT T S S A0 B, R
SAFEZ REGME, B R SR . (R AN RO RS R A R A A e, g
SRAFI O BRSO 59 5 AN B B i (Monroe, 1971),  Ebany 9% # SRR IF 4228 5 — K /0 JETE 15 Koo
TR B9 5 2600, WA KIEEAE AR R BE A A I 8] 25 55 — IRk M 7E 125 SEik e L7748 5 €7t
(Grewal et al., 1998b).

2.2.2. ETFBESELRMEHTHA

Z O —BR, T\ e AR I 0 B IE A T O AR A A R R A, T 2 B R
W AE AN SE B R (I 4M4%,  2008; Chen et al., 1998; Biiyiikdag et al., 2020; Heath et al., 1995). 3&F FH 2tk
HIAN A& 3T 0 B AT N A 32 203 P07 52 . Bitta 25 A (1981) IR AR R B, RAMT 15%MI 7%
HrHnA e 51 R 28 IR, A2 30%~50% 2 18] T 117K T % 2 2 iRk 5 48 R 2 & 481k . Gupta A1
Cooper (1992) Bt et — B4, R ILWH o8 P A& Hrdnia B By S Bl &k, 7R RIAE 7 S (E A
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FKSF, AR RS 20%~30% 4T 417K, S AR T B (i B3 TR BE BT 4T KT, X eSOy of
() SRR A B . H 2 I & TN 2 I8 bW S T s 58 ), IR E TR E
PrindArdeikia 5, 72 AN IR (Estelami, 2003), Lk A K05S 7 (03 9%t S i B 2 80
B BAR S 8HT$1 77 %€ (DelVecchio et al., 2009; Suri et al., 2012). 4RTM, A% R & BN B % 5 h0IR
NEEPHUEE, THE MR 00 bk S, M5 300 S 4 AT R P 8 = (Kim & Kramer, 2006).

3. rigdrnxtiEBRIT RNIER

AR B 37 s R AN TRI AT FASE 0 T 9 8 BN A R 5] 77 e ) S i IR S AN ], RIS 2 R — T s
FAETH 2 BOAS [F o Bt B A R A4 (Blyikdag et al., 2020). [, ASHF 7400 A TH 225 F2 1) = ANB EL -
HRET. AT, WHREHTOZE, ARSI AR Sl R AR EE
3.1. MMBITINEEETINIER

MRS HTHIAE PRl Ve R BRI ST R B R . RS &, ERITHN, BREE KA
A% A28 T B R 3 I i 4 14 5 J = DLIK 238 08 4 H #75(Grewal, Monroe, & Krishnan, 1998b). i {i¢
B RS TEAE T RV 2 A 0 13 3K (Dholakia, 2000).

MRAECE N LI, AMSHE SR T a A8 L A E T Ern TR, 98 R E il
FIMAEFTIMABUBI R RN, VERERE T UERT M, R OB I ENL. EXMIELLT, W RE
(I SR AL 52 B2 A5 BAC 4R S, TR 5 51 R ¥ 2% (Aydinli et al., 2014).

3.2. RN HSRRROER

MRS FTHILE T 2 A 0 2 BEAE A T S S S T b . 1R 40 Olson (1977)FTRBH, AR AT A
FEWA B, AR T MR WA B ARSI . 98 S B A T B 5 i, FEAS 2 S B AR
SEAT AN, MRS — 2 fm LA, B2 SRR IR At . W P B AR P 4R
KB : MAE L RFNE LR . MELRAFEIMFITEM, 185 XL RS M 2007 X (Bitta et
al., 1981; Berkowitz & Walton, 1980). fE1H LZ&KER T, MikiRR T &2 KE, Hxrmgirmnms, K
FEWFEAN R 7 LR T SRR T H 7 L B R A% 2307 ORI A4S, 2008; Chen et al., 1998;
Heath etal., 1995; Biiyiikdag etal., 2020), RIfgfEH i S bR BAHRE, (AEEARFRIRFIZRER AT, W 5% #5 BAE
B B T B A AR [F] (Krishina et al., 2002; Kim & Kramer, 2006).

ks AT FIREH 2 (s e B TV 90 3 B ST E B AR . BT S AU AS HT H008 K
BRI S, T A 5 EER RS AT 0 7 AR SR LS AT IR 5 . Estelami (2003) A FTIE R 1 9k
s H I EIE B R DRSS T, B, 40 S A e AT S L, ) B R IR
SR KB AT 0 B8 N4 52 (DelVecchio et al., 2009; Suri et al., 2012). 1% AR e\ 1 75 SR A s 107 2
BEfE 0 3T 20 LI A& T 4015 BAR AN S BACEE, THEORHA EE bk &y, BRI 56 0 22 1 23 LA 4

Bribz Ak, M Ag e Bt 2 R E S HE . MR IR R, HRESWARKX 2 THE,
WA B AT RETE . HrHnmE EELLAEN, Y P BT A A BE ARk (Bitta et al., 1981). I HIRFE
Pran (R AL P& = AR = S & SRR A AR S IR GE, BT S AE KU, HI 95 AN R4S,
ORISR R, T B 2 8 SR HUAE 1R ) S B 7 ) S S B AR 48 e (7 K 45, 2024). Gupta 11 Cooper
(1992) IR SRR R T 20%~30% A% 3T 1 2 S ERAR AT FVE [l o 78 R SRR ARSI dn ™, R E S
SN A AL BN AR AT 045 B (Grewal et al., 1996), 15845 5 #- 1 9% (1)1 3K = J& (Gupta & Cooper, 1992).

3.3. MhisiTfEHRRRER
R 3T 10 SRS F) St AN A O - 24 TV 2l 3 O SRR A AT D, T HLREVH 2 e AT N B 2%
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AR IR . Han %5 A\ (2001) W 73R B, ARSI AR B <2 51 RS o 0 0t i ARt i sk e, HE 515k
TH P E R (B g, 2016), BPVH 2k 7R 2R AS 52 R SEAT A s b o BRI 1 ASJAR A& 3
R “SCEPE”, R EEE SRR . F, AR — R A R, i 2R
HEIAAG TN A AT I S, 237 A2 NSRBI N X ) ST 4, 328 T s 00 21050 7 o PR 765 JBE (BUy Uikdag et
al., 2020; Tykocinski & Pittman, 2004) . i #& 4101 2 I 1) 75 =X [FIRE 2 520 21 2 2 % 7= & i &= 1 8%, Chen
BT (1998) ZE X AR s A AAR XA (0 7= b idE AT B SO R B, MBS B LA S BRI, WS E AN
AN i ECAR A P i TR G R R AN B RS R v, AR S R B R D X R I

4. Mg INESRIT ANAENS—ETARNRA

AR RO B KA JE, AR 2 A5 B A 9 fe D 1R 8% 3R AR SR R B IRl . AN A7 410D H LA 9 7
PR TIXFEMI L, BRiLIH P DR B B G B SE BB (107 o (B A M T 0 T S 3 B ) 52
M) 52 25 9% B ARSI o AR 0 B VAT PR ER 18, A0 W YRR A A0 AN A8 1) T 2% g BN SR U
AT T 50 52 A 7 B2 % H 5 10 LA 30 52 I PR A % 7 4117 2X(Del Vecchio et al., 2009; Suri et al., 2012). B fi
AR SA, BT ARSI, W R 1B R A= AR (Chen et al., 1998; Biiyiikdag ct al.,
2020; JLENEE, 2008), JREPVE T HAE AT A TAT NN . AHAE I, I8 2 AR B R ER
RAETAAE /=i b BB o T R I SR R R AR TN, SRR T B AR
AAER e BTiE AR RN 3 6 e o B AT A 2 ) (R A B, R B EASAE UL TN T, e A 24
R KT it o

5. rigITANxHBIT AN F &4

RGNS PAT RIS B2 BRI e P an BRI R o 249 9 o6 T ST ST AR A R
B MBI HLERTREY, W O A R REE B RS AT UL, T R e = R EW AT A (CE R
%5, 2020; ik, 2018; Krishnaetal., 1991). 7= & F S BIRAE X MASHr 40 RS2 B A2 240, G s i
FEn, BT S AR I B LT % B N B B ORI 44 77 FE(Chen et al., 1998; Biiyiikdag et al., 2020;
HBILANAE, 2008), 77 dh EH SRS (1 — SRR FE 2 5 B o RS FTIIIEAE, AR AR
S HEETH P S RS AR AL I BUB M (Han et al, 2001) 7= i ZRBSLEAN AR Hr 0 % v 38 AT 8 mh 018 5 8 it 2 A
R FEME S, IR AR, T 90 DL RS IO R T 0 AR S 2R ) S B A B B
i, W SL& S & (A% 77, 2016).

SIAFE RIS, 7520 9% W N RIS ISR, 2 RS T S AN A 40 5
WOEIE S, ERT A LR ITIEHoREE &, XA (R is BT 2 LAz S T o
HAE T 2 (AR IR (Estelami, 2003). H 4046 1 45 B 7 0 AB RS ma B3 % X BT i S S AR, 24
H ks DUS B ZE i, Lo LA sl RIS R EETE 2 A N85 7, 1 AAS R A0 s 285 2 S L DL 77 4
BTN 5 L5 22 (1IN R S5 F7(Estelami, 2003) o [FIEF, A 470 A4 L AR 47 11 25011t £ 52 i 381 B 24 e A+ 44510
MM . Rk, AT R S S R A T S A 2R AT (0 B I AR

6. KRB RSARMARE
6.1 FEBENER: EiHHIEIHS

ks (2B SEE 0 00 R R TE TR K S RIEBLEAE, s di s tH 2 8, (AN B 22008 7 2R AN A 42
BRI BT e, ISR LR H A9 (Grewal, Krishnan et al., 1998a; Bambauer-Sachse & Massera, 2015).
7 P WK H bR A B, SRR DL IR I B R B P sk T X (Park & Smith, 1989), 1T A%
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224 AR R T, B RME R, 255 51 K3 (Dholakia, 2000). 247 9 # (1973 & 7184
(RS LR 2RISR, A A0 it — D BRI 2 38 AT O EESE IHIZNHL, EIX PGB OL R, 1 9% 1 K
WEBADZR T ZERERES, SBEAEF M (Aydinli et al., 2014; Bless & Schwarz, 1999; Frank, 2007).
N ARTE B BN B RS TN T KRR B, T A 70 40 R O AE 2 80N K kb 29 9% (Chen et al., 1998
HILEN%E, 2008; Krishna et al., 2002; Levin et al., 1998). [Klitt, 2% & I MA&ITfn, LLE CSLhrF
KM R, BB RINACNE AL, HERRWEHTB, S5 MEE ot.

6.2. MERHNBR: MEE

AT PT I AE M 2L HE M 045 R 7 O S A ae R AR ER, fER
AT BEHERAAL A T AL RAT NI, REEEHT 0 SR T, 8 G 2 i 2 i R B (Morwitz et al.,
1998; Sinha & Smith, 2000). [FIRF, W AsHTHIM L S FEAREH R, KIALMEHTIIE R 51 ok
HIRTFBL, SRy S 5 X I S BUE (v, 2016). BEFER B, {3 BT AR A0 07 X
REAT AR T8 B 2 (1 S ] R DA KI5 45 (Kim & Kramer, 2006). [Kth, T8 R LELATH B SR AL i W 47
AL b, AT RUE S AT AR ST, DUB AR i v .

6.3. RFKMARBE

ARG HIIE B AT A9 0 B M K 22 7E 78 5t 4 B R IR LB ATHR I, DA A AR [0 b 11 750 52
DU RD AT HIRELL S B BT B IR 154, S W B b 17411505 R ) e e 7 AR I 58 1,
T LAYE 2R L R R0 95 15 11 [ 58 b X AT SO 90, R e 2 S R 0 384 305 00 B 317411 i
(M. R, BT AR R G R R J R R B B R E), A HE— 2B 4R AR R R R e
WA HURAFIOZE 5, DUETE ELEE A G IR, Eh 0 AR [T A S AR [0 Fr A0 b 2 B Sl 3t
7. 84575

AAEREG AN SR b, HAEFE T EITnEE S, A T MMk 2B ——R T &
B REITANANIE T 1 2 LU AR AT S A SO 45 2R LR 2T W 2 b W 35 = BLiid
RS FTIOEAS R Pt A T X PAT AR o SRS TN, [ WA 3 00 PRAT 9 I A FEAL
i, FFATERE S o a s TS S R AL AN R IIT 0 S AT O R T S 2R

R ITIOE AL ST E BN X SAT 0 (SR S D 28 AT IO AR AR F5 o BEXT AR 3T 1O
Fo MRIEF™ i A As 5 30 S DU O AT 0 I & R M B [ R T S i e, 7 2L e B 25 A
ES VN iU NS W gD RS EIRS (BT b i Al AN R R 6 i X v P 2/ W i <5 )
TSR R . DRI, SEA TR B AT AT SRR, BRI N A I O S AT MR RO AL, DURRER
FEE AR A A AT LT B T I8 34 AR N L o

SE 3k
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