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Abstract
With the rapid iteration of AIGC (Artificial Intelligence Generated Content) technology empowering
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various aspects of the business world, Al-powered image generation technology has begun to be
applied to product development and design. Therefore, this study explores the impact and mediat-
ing mechanisms of consumer thinking style and designer self-disclosure strategies on consumers’
purchase intention in the context of purchasing Al-designed products through an experiment. The
results show that consumers with an experiential thinking style exhibit higher purchase intention
for Al-designed products compared to those with a rational thinking style. Thinking style influences
purchase intention through the mediation of perceived warmth. When Al employs different self-
disclosure strategies, self-deprecating self-disclosure by Al designers elicits perceived warmth
among consumers but does not significantly affect their purchase intention. The findings of this
study contribute to enriching the theoretical framework in the field of marketing psychology, offer-
ing new perspectives and insights for future theoretical research, and providing references for the
application and promotion of Al-designed products in business practices.
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1. 5l

K T AE 2024 tH AR B P I W2 BO0UE th R N TR R T — R R HE R A A b AR A ) o 2
W hw” , PnE N TEERARNEmERR. BE AL EAREFNENR, MBI HEC RN ChatGPT,
P e EIAE 1) Midjourney, A T BE O BN IAR i T &t AN AT Bk R TR, S50 7 Al 7= il R ) S8
W AHE 77 e MO AERIWE FE I, T 938 0T AL BRFFA A FE — B OB 2 AUE B 22 U8 e
PIE R RERAF TR, BRI AT AL B AT A ORI kMR, (HARA MR 27 A HEJF
(Dietvorst et al., 2015). A% T AT RS #, AMTEIMEE NI H B8 S 2 0, T AL BTHT R
FARCE RS, 2021). MuTVFZ ST G REAMAH AL £S5 ittt M AL E NI an ] 520 v
DR il 0 SE S EE AR N IR RO (I 55, 2024).

NIRAE S VH 3 B T R R I, X T B G PR LA AT J95e TR R = b v R e e A il it
I, X T AR T AT Bt 2 2 BT R R AR A A, S AL A AT IR R A T
] AERLAT A T 2 A T 9 3K B R AR I AT 9 I ) L 22 B BR(Ajzen & Driver, 1992), 8% 4%
E X R O AT BRI SEAT A BB, s 2838 W AT AR AE B DGR R 3, TV 2R3 1 WA B
A= i R A R R 5 TR 1 AATT e S B8 b 7 it AR AT e e o RELE XU R AT R 28 (] 8 ) — o i 2
(Sternberg, 1994), 256 A 4E XA HAE 7 02 a8 kU, BB T B 0 8038 15 IR & K (Fiske & Taylor,
1991), B BYE XA RIS AT 3 2 OB T 70 . BIRR FE R XM NRIA TSI AL S At i, DUE
FI LN E B 3 1) R B sz A A T e SE R, R B0 o B ) =) ) A i I R i S I [ 5
Wi Y1 o W S IR, R o e [ R R T8 R g SRR A [ S e Y B T SRR (A U AE, 2021). FE
DMAERIBEFE R ORI, T 2T AL B OV S50 IEAGE —, BEA BT RN AL Bt REXG Ny 9% & i) 3K
BIE, WHEWRFMHRSEGENEE, 2024; Zhang et al., 2022; Xu & Mehta, 2022; McLeay et al., 2021).
TH TR RN AT BVERK R MMk s = TR, B X 287 B s A V% . (HER,
P AN AL BTSN S G RUE B I, I AR AT A Il (McLeay etal., 2021)0 AF 4.,

ik
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ALBLHHITER HIAS AL B 3R 55 SR 15 2 S MR AN [R] RE 4 KUK RS AR AN R B RIS S/AD B 7 i
FEK R, AT I

M T ATFEARCEATML RIS IR A LA, DR LACHIE 7E DA SRR ™ il O S B R 4R 0 AT Beit i
AR e MG 57 2 AR RS TRIRIRSN . T RSB I AR, B ARG T 923 tnfr v A
AL BETFR™ o BV ERE, SHAMIEC A o A7 B TR B AR I 2800 B DR R 2 TR KA EL AR R ALARL, Dok (2R
WHE TR BEH LA AR, £ E A OB OURM B AR R . [RINTRIT T4 SR AT DL RS 4 SR 4
PEET XL

2. XEkGR SRIgEN
2.1. ®itRFEEULER

FELMERTAT AL B RUE RSOk, E2 R AL £ SBERE ST S M R =X, w2
Al ARt R R A B LR, e & M B AL AfE 8 — A& sl E M ta (B e 45,
2024; FJREE, 2021). AHFF RS AL BT e )2 55 — A5 3

AR R TR B 5 6 AT R AV HIRIG R S5 AR —5, B IR R AT B Ress iy 2
IS IR, B HORE 7 E0AE IR (2 9525, 20245 Zhang et al., 2022; Xu & Mehta, 2022; McLeay etal., 2021).
TH R AT BT SORE RO B AT ABESE A EHLHI S BRI S (505, 2024).

MAEAL B BE R REVEAN (B RO B R A 5 S 2 T8 23 % AT B2 SRR A T AR R S A 3
DR (R4, 20240 AT ARHE BT R UERHEWT A= 7= 25 AT 8 D RR FE . INSERMERI M BER, KA &
FEor VR ELHH 2 O f HL IR ZNR R BT, e e 7 7 gL A3 2 T3 B R 2 50 9 1
(AR, 2024). fH AL BT R S7 B0 A AD, HANMERUIC, R4 HXE R A6t R AR (2 £
Hr, 1994). Xu #l Mehta (2022)i8 i # AR THE,  AKIUAEXS T THmis T E Z b, T REXT AL R
BT I il R IR A

A B AR, IO R TEXT AL B SRIEF= 2R AU S R O B B (R 0555, 2024).,
IR AR, BT S AL B AT AR A, T ST AT BT B AR R RIC . KR
AN, XEEEERLRHETE LGS, NERECIER T AL G- SHsi 2 MR oCHe, 1MH a5
B Bl 2 18] AFAE IEA S (Blijlevens & Hekkert, 2019)o BIAREE F-E M &I B 10577 5, W 2]
RESEM A T Al EFWHII= 5, LA SROB A58 AR (Zhang et al., 2022).

MIMEZ, HRE T RES AP0 AT BRI RO S sk = IR ) A IR AT 85 DRI, 2
XX LG Y AT BT 7= i RS TR 1 o AH 5 RT3 2 K AT Bevt 1= A B AT A R I,
FEA L= A AR AR I SE 2 R (McLeay et al., 2021).

22, HHREBUENBEMIER

FBYE XK (Thinking Styles) I8 B - HH O B 22 5K Epstein 32 1, FISRIPALANMAAEAS 2000 T A — B i
U o A AMERHE B BTN TAFEPI AR BRI A ESZ AT R g8, B RGMAR RS, A
i ) v o S XU

YRR G MMM T A, BTN 5 AT, SRS S, $ AT N T Hon T AR X G
AL NI TR, RER RPN TR MEE R . R SRAEURAITE 2 5 DR e AR B, BRI Yk
A ARV, SRR HE T REBOR MATI I SE R I (00 A EE, 2021), BT DA R B8 25 KURS FRO
Wb 5 AR H R FERILA .

200 R HRAE 7 U B KR (Fiske & Taylor, 1991), KT B 8UHKRALR, FEETIHES,
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XN BRI 75 SRBUR(Epstein et al., 1996). Vo J& M 75 SR A 1 2 (1AL BT AN PR 96 2R 42 15 156 TR
W, BRI N R, SHEMAKRE T MBS A G2 b (Leary etal.,2013), A A& HEM
T SRITH 23 A AT 250 A XIS R I A Ia r) JE@ k. o mA R RIS T, amii qREds
T RGBSR AT SRR (RS, 2021), T DR 50 B4k XS 7 238 5 2 B R R BE R UT D -

2000 JELAE AR AT LARE IS 9 8 A5 T, 1T L0 360 JEL A JXURS 1) o 38 0 52 R B P i IE AN A JE (Zhu &
Meyer, 2017), TERRZEBTIIUR, RINZERFA 55 H BI(Chi & Kilduff, 2011), BISAS R 5, RO HEN,
2356 JEL A RIS 1A 7 2 3 S AR P2 S B AR B . A — T, EANIRI A 858 1 A [R) B 4 JRUR: ()9 2
FEAE G SE R BN ], 2 SRS B SCRHESE T, B ey U 2 o= AR R 2 SRR,
MYHPETERGBSCIFE I T, S50 MY P /= R IR 2 e SR IR (0, 2021). HHULHENIZE Al
WA BRI T, 4000 L2 XURK T 9 28 A 0T B R o XA v 20 38 1) i) S 2 R o vy

2.3. BERRERBHEHIER

H 3k % 5% (self-disclosure) /& MAR A N KA E B AL S WS i #E . A S A0 28 0 2 = 8 1)
WAL, RIAEIASRAT S TG 50T, HRFEX RIS, W OMER. BHFENARERES
R R AR 2 R 37 38 1 35 & )R (Alhabash et al., 2015; Lafferty et al., 2002; Lee & Johnson, 2022). HI&FE
PRIl AE N — P E R E BT B NS HI Wy a3 9 25 A6 1 S RN B, TR 238 5 AT i 4,
B RN T-FETHE B 0T i R SRR T g, 32T i U A M IR 5 B R AR SRR R A AN
(Escalas, 2004). 4 AL/ER/= vt iy, rr LS DL A RER BRI S5HE B IR E.

H IR K e BARA B A B WM . H sl SO B S s] . TkFETT L BE ST
AR B KA —Fb B KRB T o R 5 KA AN R 1 5 W 5| ) Ak 2= 2 e )
(Escalas, 2004). #R1M0, 4 2E ] RE NN BRI RRE = A8 H I F AN, B 2 BRI b a2
W51 3N FI(Packard et al., 2016). H 2R K4S RILFTESEE H G EE K —MERERIES
X BB PAL B BURE S R HE 78 1 =252 (Gong & Li, 2017). B EIAT Lk ABRoC R ITEK,
A3 — AR R ANBRK R (Gong & Li, 2017; AR, 2017), [FIN AT DUREYE 245 B0 3& DG EF ) & i
JERRESDRE, 15 B 5 RIS R L (Escalas, 2004).

24. RERANPER

TR BHIRIE T Fiske 55 AN(2007) 3 HH IZIBRED RN SRR, I RO, KU ZPR SRS R
TEE AR, R BN R T P R TR . KB A mSUIE TR EAER . JE
B R SRR IR IR, IR T b AT D = B I B s R (Fiske et al., 2007; Bordalo et al., 2016; -7
S, 20185 ZEIPIAE, 2022)0 i R RS 0 G BRI AR L SR R SR AT T BRAIAT A (K
I, 2023)0 AWFTCHE H, X8 i R IR O S R R B2 B (12 00 Y o 387 1) ) S i BE S B AR AR AE FH (Keervyn et al.,
2012; Aaker et al., 2010; Kolbl et al., 2019). ZIBR BN G0 5 £ B IGEARIFE SRR, HIEWRA 123
PLEF N SR ANLAZ B4, KERITIFAR, 28 LA N MZIMR BN R 252 2 AR T A PR FIAT
NS, 2024) ARBFFRVCN AT AT BT SR LA NMIZIBR ED G — 80 drkdfelbr, W9
X AL BT AR S R o ) ST B B A — s A T A FH

2.5. MAE B EFRERE

FF LA EX BRI AR R T 9 SO XU T PR 8 S5 AT S SR 7T [l s, ] UK,
T 3 (1 WA AN AR SME R K (4R S VE g T AT 7 S RSB o 7 S BT SRR A e R 3R
SO 9 (S, TV 938 (0 B A WU VR D W2 B DR 3 i it e 1) B AR R R P S IR
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SR B 5 8 B AR R SR B RE PR R R A KUK Y 9 8 AT I SRAT s BRI R e SRS T RE
H 20 0 R KRS V8 B B AT I SEAT e AW FE AT it i 5 8 2 8 2 (A 5 R 5T S8 IR &, AL
BEUH AT DL B FL A (R 1 B R R SRS e i ) S I e B FE RN S PRI v 2 2, sl il
ORI H QAL I RGP E X LRI AOIATT, SRTFPIETRIA R AR, (87H 2 H R BRAL, MM
FETH AL o

AR LA_E UL ORI AR AT FE 4t BA A e

BBE 1=V B SEAE ARG BRI 2 3 T K R

fBBE 22 T 938 FELE IXURS ST 2l FROHR BRI A S AR

fBeise 3. VA Bl R84 KUK 308 3o T R R PR A 2 e 2 M SR R

BB 4 AT H PR 5 SR s A1 9 2 R0 A AU G 9 38 W KRB R S A S AR A

R 4a: X TRV AE XS B, ORI AR R SR VY 9 T SK R R AR S i B K

R 4b: X T 06 B YR KRG 903, R 1 R i SR X 21 2 A S TR B RO AR i 5K

R 5: AT 3RAHR SIS ANH 98 FB 4 KUK 1) 5 ELATE FH e 3o a9 J k) A PSR i 28 2 T S i B

3. fiRFG=E
3.1. f=E®N

fgn e 1~ 5, BPE TIF AL SRAIAE ) B AR ER SRS 55 11 2 3 R0 4 RS 1058 LA X 2
W SE R SIS, JF 5 S IR RN AR — i R TR PR .

3.2. IWFIT5S5F

AHFTCRHA 2 (A1 HRETE TS : H R vs, HITY) x 2 (V4 9% 35 B4R XA - BRI vs. 256 5258 %1t
id Credamo A %57 G HHZPA AL B E M7 XS SRR T HERRSCPRIEE I [T 325 #0. ARl
I DL R RIS SR A, RAEBANECN 373 N Hrf, Lt 62%, 51%FRTE 18~31
L 28], T1% R R EA AR R, 61%IATE 6001~20,000 TT2 18]« N T AR ER A B BL4E XU
AR RSP R E AR AR R, H RGN —F AR R 5K

3.3. sSEBEMR

JREE TR s FERREE Lol A 27 & POP IR F48 T 60 Tk AR Bt Fr s B i &
MRt 8 FRAIRF L . A KUK AR —E i E R, xR RS R &R AT 48— N T
PRBETE i A AGENE, PR AR B BUR LA A L ™ o

TH B OCAR s TR B i — BB 2 AR (202 1) XA (2023 )t ik fy v e 1k 3% 2 S s (1
SEAY vs. IR BT PR S8 R FISCAS, ) ChatGPT S5 Wi 1 332 55 M (1 58 SR 77 B4 il SO As
M= AE B S, 0 AL BT H IR R SCAR AT AR R R BSCARIS, B “AER—frditim, &
oY, AEERII R, RO REREER T RIBE S Tk, T AR EIERR M, IR
&, NIRRT AR, DUONEAMURARY), R —MERIAI. T2 E R 51
Ao, RIBRIETIURE T AE T 035 1 57, SN ERad i OBy #, 2Ry or
&, SERMEAFE. FFHBER 7 RHHTAR A RIEL,  BEaR I T & R 2, SARIL 7 X3R5
Mok, AMRLERIIAME —HIME, T2 FAEFSENERE. 7 EE, OREZIIESRH
BESRCR, T2 H W e RS M Em s, EMREROVERNRERR, ZRMRpks. ” G5
R AL MR, AREFRE S, WECHRIRKP, P AL AUINGE S5 71, EHESE AR R
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Rz R, RIS H RS 24, BT IRIE. NI IMINE R L F b iEE
JU, EERBUBRBA RS A, EIRAS TIARERC s . SAERBTRR S, "a %
ARV, (HA AT OB &, MUY T 45 VRS S &7 38 M WO (K 28 5 AR 06 o 6T FH R TR
EATRER, MR RKER. LR L RSISNEEUD TR RIRIR S A&, gk LI,
RIRIERIRAT, XN ERR D ORI ARk 7

34. METHR

AR E T RO OSHTERENEARGL . “FMH - 20 B4R R (REI40)” . “HREREREEK
WEER” . CIRPRENERT M CILERER” o AW

(1) — oA ER

BFEHARTER . R . Tk, B R SRR IR Bt AT R AR AR L

(2) B - 250 B4k 8 R (REI-40)

FZERKH S Sl = BEATE, S= BAEMNE). A 40 NH, 4 43R4 7 A(Rational
Thinking Style, TSR) 1256 8.4k 77 R (Experiential Thinking Style, TSR)PI AN T % . BRI H 0 “IR k%
BN KR e ) 8 . SRR AL, R SRR RN, S8 H W “RMEE D
XPNHIE &7 “CES A LR —MRE H IR R A ) TR o AHIE TS R KU B B R
Cronbach’s a4 0.797, fER[#:52[I5E M. TSR F1 TSE W0 &R MG 438 0.714. 0.786, #47E 0.70
PLE. ER B E AT ERAS S, MG AR R4 R TFERNE MR EEEEgE A TER,
THRAFH 5 8-0.85, 5@ T80 B m r AE NG s 8 BT X 2, 13T 300 AR - A E
DNERPE AT OH TR PR AT T RS, TS RUTE M sw =0.10, M s =—1.65, t(50)=18.08,
p<0.001, IXFIAHEFOR A ELE DT I A2 I i) B, B S0 FOR R o 2R gk AT .

(3) HIRFK RIS ERIATHRIERL

AW 52 2% Ohanian (1990)F1 Chattopadhyay A Basu (1990)FIHF 7 BT =R, St AT BT E
SRR A B H R TR SR E BRG] 7 L AR IE SR B B kR
Hs XF AT BT A BB I & H A HG . “Zurh iR — e ER A R 07 o it i 4
NERBIHRR” F1CZBHmEI NRSE” WANEH, AR E i8R 2 5oy 5 SR Tirs, Hf
1 25 HREFEEARESEFRE.

(4) RBREFIER

TELR AN I B 225 Kolbl 25(2019). 28 JEP25(2022) B 78 B R 4L 1 IR B AN 3820 FH T AR 5% o
BH A CZETHTERBSR RN  CZBH R A SRR L iR R
FLU” A BT FRIR G A LF Y DUASEE AR R I e SR 2R TRy S BRI TR, H
1 &S5 REEEARESERRE.

(5) MEREER

T P S B R AN & 2% Zeithaml (1988 E K . ANBFFUR A L E LT AL Bt ke ™ i 174
Wi, ARG SRR R BT @AM, X E G AT BRI IR I mT et AT 4T
a5, AT NEN: 1) GRS ML AT BHIT B THI = 5 2) FRIBER AL BT = SHERE 4G AN
3) FKWEET, ek AL BPITR = 5o ARSI SR 22wy 5 R Ty, K1 2
5 MRERIEF AR B SIEF R E.

3.5. fiRIIE
BT BB BEN L BC BN, 08 AT H 5 5 3R 3R 5 SRS A AT H R H 338 55 kg 4.,
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AR AT B3R ARSI, R Xt BT AR DL 8 sk 8ot IR (R —) . #lnlrE fal i3
PR PIEBO AT R SE— A E, BEBIRAL AL Wbt (7= 5, N2 AL Bl 3R a4)
LA A R e, ERAIESE A . DIRTT AL H 3R TR SRS X 2% 5 0 S R I, DL IR
R m R B AEM

FEWE TR AT, BulR S FIok TR S R 2 A, IFRES 5. $okb RS — M REm AN
gutaa, Hrp v, . A0 Tl B RSIRCSONRD IR THT L K BGERE L . D9 fRons
Al HIERE RIS EBRINL), EHEEEERH, NS 5ERM T HREERSORERR. S,
Pl G ENE - 2R B4EER. RIREMERUAGLEEER. ERPIMAENTHE, REEK
B R 5 B o

3.6. ARGER

P AL HIRREMERAEATRLR, 78 H 58 B KRR AR IL AT | R B w1 38 [ 3Rk
FEHM pan =4.259 > M g = 2.480, t(50)=6.480, p<0.001). 7 W% 5 I T HEBR I AL 58
AR R T HEN HIREREHM ana =3.266 > M qua = 2.345, t(50)=-3.928, p <0.001). XRIA
WX Al B3R 5 SR B 98RBT T ). BRGS0t F0RE i oy 2 A B 3EAT

W AL FITRAR FE SRS . Y 0 8 SR ARG IR IR BN 55 9 9 8 T S R SR AT ROR e v AR T, A5
VME S bRt ZE R B SR AR R R BUERE NS 1 B .V 9 8 0 S R R S IR R R R (r = 0.595, p < 0.01). TH 27
TR RIS (r=0.384,p<0.01), HERZFIEMHR. BIREASHRE B4R (E=0414,p<0.01). Al H
RFFE R =0.215, p<0.05), HWEEFIEFI. H Al HIRFE TS5 HE WL EIE ([T =-0.046, p =
0.503)~ 7 P& BYERHE(r=—0.100,p = 0. 14K K R A RZE . F, TRV FORE— PR IIH 2
[E] 12K 2

Table 1. Warmth perception, consumer thinking style, Al self-disclosure strategies, and consumer purchase intentions: De-
scriptive statistics and correlation matrix

F 1. RREA. HBEEBENE. Al BRRERBIMEREWIEENEAS T SHEXREIER
WE efEE W SR T PR S X AL F 3R T

TR RN 4.090 0.714 0.595™ 1 0.414™ 0.215"
T8 P M A 1.547 0.499 0.384™ 0.414" 1 -0.100
Al B IR 55 R 1.480 0.501 -0.046 0.215" -0.100 1
TH B T S 3.979 0.743 1 0.595* 0.384" —0.046

e TTE 0.01 HAICWR), AHRMERE.

N TR I S B XS A AT 3R TR SRS SR BRI A 52, R MERI(F = 0.010, p=0.922) 4Fi#k
(F=3.014,p=0.084). YA (F=0.133,p=0.715) XTIREEM) T #EFEEE(F =20.190, p =< 0.00 )fE AL &,
i/ SPSS Version27 #4722 T 77 2250 8. WIS 2 S5 RIR, T8 2 38 SR IXURS it I JB i 1 32 280N 48 35 (M
sy =4.358, SD=0.381; M s =3.766, SD=0.873; F(3,208)=36.737, p=<0.001, i n2=0.153), Al
3R 3 5 SRS TR R A 1) RN SR E (M e =3.944, SD=0.754; M as =4.250, SD=0.632; F(3,208)
=26.806, p<0.001, fiin>=0.117). JHH ELERIEE Al B IR 55 5700 IR BRI A1) A8 BN AR
XY B 3 0 S SR R BT RN AR BALS H,  AE VH 9 3 R R ) 32 KR S 2 (M e = 4.239, SD =
0.452; M sx =3.666, SD=0.893; F (3,208)=19.461, p<0.001, fn?=0.087). Ft, 7J55M1HI%E
ST, KBRS E N AR R, RN
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Table 2. The effects of consumer thinking style and Al self-disclosure strategies on warmth perception and consumer purchase
intentions

2. HBEEBERNAR Al BRRERBIRERA, HEEWIEEND

REE ST 48 & %75 F W i m?
i i B % 13.714 36.737 <0.001 0.153
T B A XUk .
PSSV 8.328 19.461 <0.001 0.087
i i 2 10.007 26.806 <0.001 0.117
Al A PR Tz s .
T S B 0.454 1.061 0.304 0.005
‘ e R RIS 0.757 2.028 0.156 0.010
T AR < AL 3R T s .
SIS 0.220 0.514 0.474 0.003

VE: a.RJF =0.171 (%5 R 77 =0.138); b.R 5 =0.295 (F%)5 R /7 =0.267); c¢.R J5 =0.254 (%5 R 75 =0.225).

ffFH Process v4.2 F1) model 59 HEATHIHZ 4. HPERI(E = —0.370, p = 0.712) ¥4t = 1.644, p =
0.102). 2EHi(t=0.624, p = 0.533). YA (t=—0.098, p = 0.922). XFARZEH) T AEFEEL(t = 2.669, p = 0.008)fF
AR, XA AR R IR MR R ARV, 5 IR, I O SRR XURS o I R RN (X — M) [ [ U 2
(B=0.922, SE=0.267, CI 95% [0.396, 1.448]). Al [ F&3 #& 5 W& AR B AWM)W B 535 (B = 0.817,
SE=0.277,C195%1[0.270, 1.364]). #ER(t=0.421,p=0.674). F#(t=1.124,p=0.262). 2=Ji(t=—0.865,
p=0388). A(t=0281,p=0.779) XfHRIER T AEFEE(t=3.562, p = 0.000)/E AT, X KA & 2%
F R IEMENE, SR 3 B, R R ESIE EE B M- Y) 1B 3 5.2 (3= 0.446, SE=0.199,
CI 95% [0.054, 0.838]). FHAhAZ &0 K2 WA RSB R . R ASR B 1. Bk 4. B 4a. )
W 4b MRS 5, AL H IR EE S0V 2 e A& B R TS E AN GE, RIS BRI A i v A i R A2
Al BRE RGN . BESNX->Y)RRETEERH, £ Al HREE KPR SIS T, Bootstrap 95% CI
(R DX TR S5 B 0, 15 WY 2l 3 FEL A IXURS tof ) % T J ) LB R SE AN JT o TEJ RSN (X —M—Y) R 54 FH 485
BN 4 FR, 18 Al BB T APIFIHEES R, Bootstrap 95% CI HIX [BIBIAME 0, WHILIE Al HIRE
2 FH 2 1 BBl SR, 91 9l 3 JEL A XS 308 i R % e A T S A S R SR P v A R 3B RE T . 45 SR
SCRHB Y 24 R 3, IR ANTETH 2 A XU 50 SR IE R B A TR E, T T AR KU iR
Wi SRR 2 i ) S R R ) /A E AN AT HIRR BRI T . BARIN S, B AL HIRK R R A H 53
R AT, 3 9 T o PR A 5 R S R o ) ST 5 SR P S i 48 B 3

Table 3. Mediation model analysis

3. AN RERIE

CI95%
1 F %42 B bRtz t p LLCI  ULCI
T B A — TR R 0.922 0.267  3.455  0.001 0396  1.448
Al B3R5 SRR — R 0.817 0277 2945 0.004 0270 1364
T B A A x AT H FRER R g — IR BR BN -0.243 0.171  —1.424 0.156 —0.580  0.094
TH 2 Y R - B T K R 0.193 0282  0.685 0494 —0363 0.749
RERAN-HRENLER 0.446 0.199 2243  0.026 0.054  0.838
Al HIRET RIS —TH 2 H LR -0.364 0491  —0.741 0459 -1332  0.604
T MYE U AT BIREE R SR T 2 I —0.041 0.179  -0.231 0.817 -0.395 0312
TR = AL B3R g SHIE —H 2 I KB 0.068 0.132 0516 0.607 —0.192  0.328
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Table 4. Mediating effects
4. [EEEME

INREE #3751 BN Boot SE Boot LLCI Boot ULCI
H 5% 0.3486 0.1108 0.1585 0.5850
H 0.2532 0.0863 0.0959 0.4312

TR AR A R 1.

Flgure 1. The mediating role of warmth perception: testing an unmoderated mediation model
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