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Abstract

In recent years, the secondary-dimensional culture (mainly covering virtual world fields such as
animation, comics, and games) has been expanding continuously, and the consumption market of
related products named “Goods” has also risen rapidly, gradually forming a new consumption phe-
nomenon. The “Goods” economy, based on the IP of the secondary-dimensional culture, has reshaped
the consumption model and demonstrated unique market charm and vitality by integrating emo-
tional factors and social elements from the perspective of social psychology. This research conducts
an in-depth exploration of the “Goods” economy in the secondary-dimensional culture, analyzing
how it shapes new consumption trends and emphasizing the importance of emotional factors in pro-
moting economic development. By using methods such as literature review, case analysis, and ques-
tionnaire surveys, this study analyzes the current market situation, consumer behavior, and related
cases, revealing the economic logic and cultural connotations covered by the “Goods” economy. As
the main driving force of the “Goods” economy, emotional value not only enhances the market ap-
peal of products but also injects new vitality into the economic development process. However, the
“Goods” economy also faces multiple challenges such as product homogenization competition and
copyright risks.
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1. 5|8

fifi 725 TR )5 8 SR BB U, ATTE S AN R0, T2 1 5 RE 5 o 1 0 S Y o BL4TH
WHIHE RS, EREMFSIRS, MR ARk, &, FHRmshg P A, #E R
VIR PLGRR S, 2025).

PR BRI B AT W ASAT I E R R R, Z tHAR(1995~2009 4 H AR (175 /47 ) iz
WAL VE SR £ T IR, S IRon SO B R SR BN AR SCAIE ] T ORARIARES o a4, i SCATE A BT
BRI AR R T B KRR 22 B AR, E LA W O i TP 5 AE FIMLEN R, R 2 AN RT3 — /B
BT A, B2 AT A SRS ST O IR AT AR S A RO 2 1 BRA TR EAE RN, RIS
2024). ZIRTCIR L BRI SR A 7“1 FIRRI XTSRRI TR T — DTy . 11
N TCSAG I B R, AREE R SCOME S5 PR, BN TR 2218 B2 B SO I o 1) L2
WA, IF HIRZISA 7 ER AR S I T E R R R E RS R R AT
FEIHI FE 44 VO B A BE L% 1249 4231 %% T IR L BURMT S R EoR, “B 1A% MR, “z
RNERES, WERWEFE, WAT AR, RIS 3, 2025).

B P R AN T T S ROT SR IRES B SR A T IR IR . SR
o SR RIS ORI KR S R TR AR, B TEST EUEHESRA
SENFAERS, BBV REE M, DR NS B 2 AV SR e (BRI Y, VAR, 2025). 2023 4, FE
BT P& BT CREE 1200 1278, T3] 2029 40t 3000 1270, X —I 5 H A AGHE BN
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Figure 1. China’s Goods economy market size and its growth rate

E 1. pEATFEFHANEREILR

2. BFEFER

(—) BTFRBTFETHIE 5T

BT R ZIRTCH KR M RIR, WA Wag . Wk LR N AR 2 IR A A P T AR I 2 Fh s
ft ARHEAS R P SREAE, 237 0] AR A A 1200«

AERUMG: BFESETI BE, B8 A HEASE, FEU R arE SR
THEER

HERA&: W O 3. BER T35, SRMKERSE, DDA oo E,
HS H e )& A WOEANME -

BFAFE R Bk % EMA G, BE S R TES, FEEE NS G T AR S L.

XL i B R RBCRIE T e s, SR ZFEIE T2, DU R 52 i 38 0 IR G S H)
s A S SGR IR EE . A BB BT D Re, O IRNIAE 2 i3 . filtan,  DRIHR SR T A5 32 06 48 1)
PRERRIB E, PR “HEmn”, HEN TR EM E- . (— M IROTBELE AL 5 & BL 72,000
TCHIN S KAL)

BF AT —AFGE RIS ER = A (Intellectual Property, IP)EH AR, b K52 fHRH
ST BETE AR T E A S S A GRS B .

(Z) BFELFRBIESIR

FHBHANB T2, A LRI H &S &SRR, Rt X IEIZ D L il 42K,
FHWE T ARZHEREE . A TATHERN ZIRIG SR — A B A i R R o« BLAE I SO A
FRAEG AL DGRR, RIS E WL BIEE A R GIER R, R, 2024).

ERI, A7 HIE 2 B/ NG 2 5 B AT 58 AT R AR ™, PR HAL 3R (1 R 52 31 1 R 1)
ITESAE, T RGN SZ A H 28 39 2 DL TR ae 1R, MO TF i AE A Ty R, ARAE AL
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iR, 2022 FEHE P ROTIT IR DA R T TCRK, I BRI BL R RIKR R B

PR RMB AL AMLEIEE SR M QL7 &, W VRO AT s, BT
(7 SRS, DL L) KT 2 AR /5K

WHRAEPHRAEMEE: WS F GBI FRL 15 R e, =48 7 SRR tikse,
JOR 25 F) W) A R S e

FENEEH 2E5E R A AIUUS BRI, P B ST R, BIRE M ERERME, B TEE
AE R DAL, AR EER N E . AL EREA I, BiEER. L5 TR
V6, REHECN TR TRE N R, TR Kb, R T AR S R AR .

BT AT EADEH AL T 38X AMEACA R B R S 55K, 88 I 52 53 A0 B 47 A [ 2 —
AHE TR BN ). KPR A 425N [FHL 8 (Social Identity Theory), RJYH 235 3@ ik 2 15 45 € 1474 2 1
&, R4 B A R AT s K

3. AFSIGUHBHME

(—) MEAESE: L EREAE R E N T 2R A RERII T R X — 280 i 2 H ATl PR
MR N, RHAZ UL DK 20 & 35 S IERBAON T . X — 2 R K TR R, Rk
TR AN Z AR =, AT R SRR et D S RIE . BeAh, AT DU B %
TSR E R SCR S, 18I RE THERHP AR Z FAE R EER . s, BF = isZA
SRR TGN oz 0 22, SRR 2k B AN FEHEN TR ZME R E TGS, JUHZE 2t
W) S 3 H LB IEASB B 7, (RIS m] (S 3 ) P i 2R B S I 2 Rk . 1 22 NGB R 3 T RSO Co X I 1
FE, SREILE R, IAMAE 3, RN SFHREIE FE G k. i 2, 1R R I PR A A e
A R R T IO, 64% AR AU R I PRI L 2 Oy gk
AT RN, 80.4% M2 Vi | R fE e, HIH A 48.6%I4% “BT7 o H—JiH, T
Bl B [RIRE S o A 14.6% 0178 288 RARA SIS “1F7, 41.9%I10H 8 RN L BT,
M e EARE, 25 8 K ULUR RIS Dot R4 K 3 77, HIWSEERIE 50% K% DL b, B3 & T HAd AT
BHREARGRINF, 2025).
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Figure 2. Purchase proportion (in %) of “Goods” among respondents of different age groups and genders
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AR B R T BIRE BB N FE TR T P @ s B G S T, s B IR
RIS 2, RN FARERITE S AR . XM AT A& 5 & 75 oK 2 B (Maslow’s Hierarchy of
Needs), BP9 #@dil Rk B3R, REOHMH L, WE 7 BREIMHFER.

(Z) HBRIEFE: o7 N B N A ) BE 75 SR 1) 5 LA B LI R R

TEARGUH b, i I SE PR D REAE A2 B A, T e R, B AR i AU 1) 5 1
M, BEE RIS T REUM ORNE SIEREE. NTHems, XA ARl T st H
i, A T R R S, T A X L ORI 2 B S RE AU L TR SR, O
PRAE R R . pla, RERENFHEEMBEESEERTAESRAE, HE BB ES0,
TE 2 T H AR SR DL B A a8 B AR A7 I o X P 3 T 1 R IR B 1 9 2 B2, RS B A R D e
PEVH AR, SRk T — S AR RRIEYAARLR . (B 1P CREWARDY KRR SO 22 5 0 b
)

ML BRZ AR BESR UG, I I 22 — PR T IR IR B BV 2R 452, BRR 1 DhRe PRI 2RI SR . W o
IS IS i, BRAF I ERIL A RO B, IX MV AT N AT S T AR B B e, BV 2 0 e AL AR
PR AR AR B, T S A O i S A AN A

) FWEFEGR: L LA E TR

BEE S BHRMAW R R, W28 SRR A R Y I SO WS ik AT AR TS A rh, BB
NEHA TGRS ENURI N IE A, SHER, B TEFEARTSHERN—MEEER, g
IREE B W R AENLCE B, B, 2021).

TEMZEIRER, B85 R0t O T 54T T ERF B IRE. HREER
PSS LR AR RKERMEE, HSE5ELHRIE. KRESZMIES), RIS H A5 & #1758
ite EMIESI, BRI EEE R, BN T A ER SR . FigE
Wy, BTFEERHME R, HRE LR IR AR 2] Rt SR R MR AL &7 7 I ok
o AN, TIRICE R SARIE RTINS ARAR I, R HE. T — 5, TERL LTSS
(13 94550, A Chinaloy E2x NG, SMERES DL “ 58 «ARpZ 7 A8, LA Eilesr E prid g0 11.5
ANEE, AR REHIAUAR] 13.5 TPk, Wal 799 KSR, NEE B SRR, Chinaloy BEah#k]
A RE . SO “J” Wt 97 by “UR7 ek, DLRITRRNEH X ST RIE3), &3 0k
A RS U 2R GEE, 2025).

XFH P R R G R T T AR TR AL TR TRl S 54 R R IES, R
L HAAF LN, X FhH PR AR A 4L 2\ A #E18 (Social 1dentity Theory).

(TO) ABEARIE SR ML T SRR 1458 2

ANKIH B AT AR BRI AL D B . 2P E a2 M F T IRIE, A AT SORAR SR S IR S
HE, FFZ5MKCAME, ITEE B AL FEDGE AL O AL SE B XA DU EE A FERl RV 2 07 2, AMY
R T ¥ ez 2 B ) BE) 55K R, AR FAFFIIRFE R RRIEN TG 1. (A “Imieny” milkpE 5
R E B ZX Bl AR E I 3 P 3 G| T KRR R )

4. FBERMMEERFEFPNEIISER

(—) 1R IAE B AR

TIRTC I G AR T AT R E R S R R, N R T R A 5 T )
FRUME o XN B IR T 52t 2 0 A Eo BRSO AE i BT R DL 5 1) 78 B DL BORE L [R] S04 B 3 (RN R 45 2
PRI R H &

B

il
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AT B A R, S PR AR A — P i A7 AR PR R B O A TR o BRI R o T B X IR T AR
i IR N, R TP AR YT R, SR R S 1 RAE o X Tl I G A G 1 TR A B 2R
& (Emotional Attachment Theory) 1t 2 iA [FBE 18 (Social Identity Theory).

(Z) TRRRBR AN I B3 T SELR SR I 5Y M)

22 06 HE e T YR TTAR i B G R R BN, AR R EIA B T AR G S K. — BAEAME R
RN, M fFSRFEIFE I AT AR S, FLX T REHE B AR v R R I e R s R
filtn,  CHEWRE) BB B A2 RSt K% R A B 5 P R RS i, B RS S AN HE R R, A A
WA BILE T3 FF -

WHRBEAEN LA, PUEEEIME 20, AR A& UG BT R, 48 T4 SR RN
AN ERS, R BRI EE R RS E . i, FELER SRR B A, RE R
fE, MROR DR RS B I EANME TR 5] T A% 221 2 3 i R %

LI RE A THAENS TR, BESEETESNAEN, FEFELF 6 FAE R0 50 54
5. R a b, P AR S RaAA T A FUGEM TSR, WMol 2B RE, M
M TR T SY . XPE BRI A/ T, RS Tabrii P i — DU .

175 T8 B TITAEL X Y 2 28 ) I R 58 (40 52 15 5 1 JB% 44K B #EL12 (Emotional Attachment Theory). ¥ %% 3 X
LA ORI ot PR A7 SRR B AT AR AT T B R DA 50 77 it SO SE s A%, X BIH 90AT Dy e — Bl B T 15 IR k5
PIAEEEME PSR . BbAh, IXFMAT NIRRT S AR E S, RV 9% 35 JE & (Expectancy Theory) A RE % 71 K B =1
TR A2 R 7 it SASE BE R R A

) BRI EERESIA TR E R EA

WA SRMEE . BB IME R A RRBT FOE R B E AR A A B S A IRIZIE . =
Jo3 2 BB E REAE WO AR IR DI I8, T NS F GRS AL 7 2R EM, 1787 7 I RIMME. It
Gb, BOARUT I8 A IR KA, 3R1F T DRI & BF R, R A AR TR AR S EAR,
TR — A RIFHIEIR o 13X —AF F 75 & Ul 2218 (Incentive Theory), B BB INE 7 >k HO 28 5F Rl R AR 22 )
Wi, WURBIEFIRTHE MR, DR sRIE K IE

HFFRIAE =R : Oy I A I R E A TR H I TR, AR AW R TR B
T8I, HRT Mg AR G . B, FImEE T 2480 7 AR RRIE A EE, BERE
EEE R A OIS, I A2 E RGN B E, X R ERT TR e, #Esh T
AP RNEAT I BIEE D o X — R ARG 9 O BRI BE 18 (Consumer Psychological Expectation Theory),
RIH 2 017 b AR B, AR AR PG R ST, DA R Y TR IR R oK

THHEERE: HESNRE THEBEM ARG, XA TATHHHRIN. AR R+
R LT P G R SR IRIE, AN RGOl . i M E A UURE RS TE s 5, RE R
A ROW G AR 2 2 0 ORI K7 s LT ZOn S I HL R~ SRt Lk A X BB AN A 7
HEAESE MRS, CAMEIGSE A P R, AT HESN S T A 6

15 BB INAE X I RSS TT AR & AR FH AT S WURh B8 o 55 B R INMEL 7 R (1) 22 5% IRl AR 22 e 15t
B GIEEI_RFAE R, d3E— DR i B . w3 T R A P O BRI E S . Y
PE XA T 7 wn E BORRy (R A i B T m &, AR R IR R oK. T B
T8 PRSP 7R 56 B2 18 (User Experience Theory). @it S AR X P YA IS BAL I IR S5, 4 EE
YR TE Re % 1Y 5 o R R AR

(70) 1ERRMH N 25 K /R A

(1) R’AF=RME: BRI TR E TR 20
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BT i AR B S I, FLRT 7R 3 1 1A A5 G e oy B A A i AR ) A i 51 )
IR G o R T8 f AR S o 2 N R AT B 9, IXREAS N 1 5 1= i % 51 77,
Wi T HIBERE M 28] i, S8R EILAREMAN P GREN T Re iy, Mg/
a FH T B, TR SR TH U I .

155 JE PR TN A R s M 2 8] 755 4 175 JE A B #E 12 (Emotional Attachment Theory). ¥ 2% 3 %) i #UL £ €1
PRI AR B, S A A AT B R AR O™ i ST SE i, S M 2RAT e — i T 17 SR B 50 1)
.

(2) ZEMFENEE: #FHETEL I RIR R

BFAGHE K EIEE TS EE R, A% IP AL matlE. fliESHESEZ AT,
BE A FAT 1P AR AL B B BE I, L Mb s v ARTRE R 2 A 55, [RIR 48 28 B A =Xt o

B, AT R T REF MDA, TR EE S CAROTERATRE ) A ER PR A AR, T
THE 2024 S48 R B SCAN™ dh A AR I KA 1 9239 T3 7T

PENVBE I IE AR AT A P2l O B 22 P 18 (Industrial Psychology Theory). /5 /8 IIAE 7 R I T 37 75 5K, b
FHORF MW [F) A Je, 33k — 20 3 e 7 Jak B DA

() RFCHE TR ISR

VE RS PN L E S 3, B TATES K BAMNEE 7 &M= gt s, EHES) 1 ST
PR — P EE Tt SRR A SC T A 73 2 3 Re 8 T IR NI SZ 5 ARS8 —Roe i Sk, T
B 7B ER R R . — S G WY RO RI N T B8 SR SR IS (i, JE s EARE A A
TCIEE 2 ZROTE SR B HUA F] 75 1270). ESCEE R, SEsERRER 25 =
POLTLER S, FREEREMORE, RIS T s /= 5 E R i A 8ok, [FR,
BT ATAWAERZNZ Zou WES K, Bk 2] 2024 4, PRI IA R 5977 1475, HrpfimAd ™
i B AT EEN 46%. S IGEIE, 5 B TR S (e ) BAH DS RS ) A SO S H R T
o

AR IH BRI TR & S0 A O B B8 (Cultural Psychology Theory). 155 /8 A 7 K A SCAG A [R)IER,
WU P& 25 0 2%, it —BHES S L R R .

@) FTEHRELER: BEMERL

a. TE/ET B % (Emotional Subscription System)

BRI B RS B B BB P K HIOME (a0 GRS HIE ) A s IR 554 2, I 91%.
KU CEm) A HRG, il koo 0 BT PR TR0 (H) .

b. #HEE3: 6 &L % (Community Co-Creation Manufacturing)

B R WRERIES 580 A7 AR 52TOYS HI SR SRNZ 65%, WA 146
55 40%).

BARCHE: BRSPS AEDHE T, #EBFREJUE 7 i DD RE I o) 2 AR G X 32%.

c. B B =B $5 R (Cross-Chain Circulation of Virtual Assets)

b AR R B S SR R SR 4R 5E , T OMO (Online-Merge-Offline) i IR (U1 1 3545 MEGA
RAVEBC X BB A E, —FmN R8T 200%, (BEEHINY BRADURKATIRES TSR, FAH
W25 1P HE D).

d. $/R4R1T (Emotional Bank)

BPENLE]: &R B S EREEE A AR FAGHER), ikt BRI B sh2x 516 1)
CREMMA” AR R ).
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BB e AH BEE SO A5 B T B (R 1) “A FAZ S BT Favr a8 oy A A ik
FERHR SR IUE 5E)

e. MEREFFEZABEHM(Youth-Oriented Transplantation of Silver Economy)

PR : B IR TT K IRV 98 518 I 8 A A 2 (a3 ARHE tH AU RR Ry IS A AR, 45 50 DL BVl o3 o
FEAN 5%+ %2 18%, HAREARE IP JFR IR B4 A, Wid i R RIS FE ANBHUE T .

5. BTEFEREIGHIBR R SR

(—) TPk

(1) BB 72 M (Counterfeit and Shoddy Products): FiEA T A Kk, T LR FEKE
R E BB — A RMAETY FAEERBUNE T, EAMUZH TR K AR KN
Mg, EHIS TR E A GG YAL: . A, T o= S AR, o TR,
&R T IR L .

(2) F=dbF B (Product Homogenization): 1275 FAH 577 i il A7 72 B Z B S o0, S EURIE
P Z (B R ZE e AN o WRAT Y TP i TR, FET g BIERSE #0855 . R T8 —IRoeBIE R 1w T
R, SFAR I BEARE R AT, TIER R R H s 2 TR, X — e
HIES T PRSI TS IR TE g ST

(3) Uik A& 3% 5 FR 1 (Limitations of Cultural Communication): #7Hi X % ¥k e T 3CAL A SN
THEAE, V2 W B XXM R, INAER/DAR BRI RIER, WIS T8 7485
I — PR .

(4) TTETE Bt (Over-Consumption): #543EBEA BT H T 15 BRI T TE 3478, S 8T A7)
TEAETR B T IS

() R

(1) {23 E AR SRR R 5 - (Promote the Development and Protection of High-Qual-
ity Domestic Intellectual Property): HEZIGI/ERTHIIEIHT, FF 80 2R ZIRASZIR IR SCAAE S 1 AR, il
HEFEMEARNIE GO R, $15E HRE HS s i 7= oo SCREAR L IR S (Eetn (IRRE) e 52,
LYk of 70 SR SR = AL FR A

FIEE TP ABEAHBURY STHIAMVEAR R, 7 “IP A - A= - B IE " A — MRy HL
fil: XTGP AT L ENE, HEAThRAE AT T R . EERTfRH: LA IP RN,
B2 1 g S 5 S O AR AAESE . R I bR AL AT AR S R, AE PR B i R — B Y [R] B TR — B
[ (CEAE, 22, 2025)0 XFF “HAERITE + MR SEMLHIA R T RS RS ER A, X IP £
BB o A SCPIENURG B N s o T S B S R, SR TR IR 17 i B in v —
Jsbd, ORI IP RABUEE . A ik S BRI, W nEd —UOTHE X & (00 B s il BE ) A
WIIE, WRKFTHERE NS, MEERBFIERAT N, AT A GEE B m e s, 47t
P T R T).

BEMENERNE 5 REEVE . RIEHEBR RINE) “Z Tﬁﬁjﬂﬁﬁ'fﬁ PR B P v A 4 35 SR
?E AT 2 G F TR &, @A O R o 05 e S i (s R S &

BB Y XA G ASEE A B 3 %) X R £5Eiﬁiﬁ%ﬁnm BOREIE TS AREN . RITE

&5&5‘11352, BRI =T 7 & B A O (R ] B B O BUEALE, R 10 RN RIS B %),
G IR AL

SRR BRI AEBCETE : B — ke Skl AT oL “ B TR E” , /MR

DOI: 10.12677/ap.2025.1512654 294 LB


https://doi.org/10.12677/ap.2025.1512654

KRB %

AR B KRR AGER KT o P IXHVBER AR TP it e 77 i R A AT AFAE, 4 R 4EAZ4AIE J
Wi EHEE. LN RINGESE SRR, B T BG5S & AR AL, I E AR
B ity DREE S 1 AN (3 A 1 B A &

(2) FF#CALFEHE £ 42 (Expand Cultural Communication Channels): {5 B £ FEAL B 77 2R HE
JTRoe, HERNR SN IS GRE, e nl DAEAT RoT U R 2 URRRAE,  [AII 2 A R
P SZ(Virtual Reality, VR) 5 #4581 52(Augmented Reality, AR ARG EE EMALS, MR Bahik, 2
TH2 AR Z R TTSAC B AN A AT LEFRE B B A= B AL, BB Y %22 7 20K 78 S AR BRI
HH A, 980 AT AU 23 R Jd . A2 SCAR I AS R, 4 IR G ARFIE RV E A0 FRL U R S
IR S 2 A, IF BT LS B GO TR S, DAk SR — Ron Ak AR R 7y, sl
JZBEER 7, WA T ERI K. RN, 510 25 g7 B B o 8, 3 B 2 AR
SEARRR R, ANTATHES) — IR 70 A B i R K

(3) AR MAE S (Innovate Business Models): RACHUE GIHTBLA FIvE N H 47 K BT 1) 1) 78 o
JalL B CRSHIEN) AEEERS. R EH RGN, S P “HEEBEEAER” (E
TAGEHED. IREHNERIT RS, BUE O LK HHE S HE B s = e s =,
PR 7S 4058 X PURE R R UE (W ISR MEGA #%1), R s it Sk mELE L s, #A-F
WG 5 7 b 0 725 18]

FIit “28 DALRE - SRR IR WA AR BT R TR A T e, B, EEET
TR T fEBRTTRE “MmaedttlRX 7, RaHPWOES Z0Em, SGaESmlE; £ R0t E
BUEAEAT “IGEI D7 HIEE, WREZEH T S 5EEEE T R, S0 IR & 0 B 6 BB
PRCanTE& M5 sERIPARE), i rlss Sk,

R “ERARAT” RN BT Bl “REMME” R R P ARSI FASHER.
TE R S 57 S5 1 SRS R T A R T S e L 2 1) A AR 407 o R T T 4 SR 45 1A S8 I SEARL L TP JRl
THEFEEAL N CBEE AR 6427 S AR R RIS TR 58), S AL BUME SR A “ 15 AR 2 B 7 1)/ IN e 1
BB SRR, IEAE BB R A R R

6. FRERE

BFATERPRE, JET oo SO IR 2 DL S T 4, X — IR R AR AN AT A 1
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