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Abstract

Driven by informatization and globalization, traditional clothing wholesale stores are facing
fierce competition and changes in consumption patterns. Omni-channel marketing strategy has
become the key to enhance competitiveness. This paper analyzes the definition and characteristics
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of omnichannel marketing, compares its differences with the traditional marketing model, and dis-
cusses the characteristics of the integration of online and offline clothing wholesale malls. This paper
puts forward the strategies of building integrated platform, precise customer management, diversi-
fied channel expansion, optimizing supply chain management, etc., and discusses the practical bene-
fits of these strategies in improving customer experience, data-driven decision making, and improv-
ing operational efficiency. Through case analysis and data verification, it is further proved that omni-
channel marketing plays an important role in enhancing market competitiveness.
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1. 5|

BEE E K DR BRI ECE S B R SEAR B R A R R M SRR AERE,  ARZEAT ML s B B A
B0 A AT URIE 7 R R R . A U E A SRS AR N RN T3 56 e N R B TR 2 n b BRI E T B
SRETEH RN, MUFETL L FHERRS, 05 TS 286 RIE(ERELAmE. B
TR 6 AR 45 KR BB FR T AE), H R R 98 B a5 in AP Ah 5 (8 58 = 2 e A A4 56
FRIE TR 52 (2023) IWF 7T, FEBU AR 5 R, RS Al 75 B S 4 4 B HEAT B8, LARIK 37284k [1].
4k, Moliner 5 Tortosa-Edo (2023)7E A 78 H il 1l i 2 Il et AR AL 25 7 R 2R R 0 32 i v 2
R E 2],

2. ERIEEHOHA
21 EREEHNELSHER

4 IR JEE B (Omni-channel Marketing)$8 VB &4 54 F 2 FhiRE, R4t o4 — S & P AR5,
DUl RIH B 2 m oK. IKHE (B AU R RGN EL) (2022 4F), HEShfE G0 W e B & R
KRR E LG R BERIAZ O B AR Z SO 50, IR 4 RIS E A A R d . R REE. =i 5.
VI S AT R, (R AR T RS, AT T 117 37 M S R R . A IR IEE B
OVEE SRS — U 2 RS . 2 REAL IS Y U A B IS RS UEE R, A e AR B e
#.

22. EREEWRSHEGEREANXT

EAREEH S EMEMTtbh, BXEEREET —RICHHESSFar kR “+
WT” Brair KEMRD) iR B 52 NE, (2 A0E s . DU Bl sk
BARE/R T AR I8 E 8 5% a0 I UTE & % O b B IXi

R E R Gt /s, 2023 4 B [ 4 20 2 i B SAUA 22,758 J5440t, For BB A 6 RS
fi iy LIk 29.5%, ALK 2019 4R 20.8% % F H2 Tt . X R AREEHHERCORAT S ER. SREEH
Lt g g s LU Lk 1.
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Table 1. Data compared omnichannel marketing with traditional marketing model

F 1 2REEHSHREEHEANELREIRE

izt =L S A IR TEE AR FETHIR L (%)

& U H A (%) 60 85 25
HALH (%) 8 15 87.5

& R (%) 70 85 21.4
P54 F Pl s (ARPU) (JG) 120 180 50
AT JE e 26 (IRUAF) 35 5.2 48.6
T RIBAT AHICR) 7 45 -35.7
i 52 T % (%) 30 55 83.3

& IR EE (%) 25 15 -40
EH A (%) 15 12 -20

B I IR G5 W LIS 8] (— /N ) 24 6 -75

WA 1 B EoR, RREEMEAER P EGTEE. B, EERRER g W% R
KA, I SRAI TS . A URIEE W IE U SN B B PAE BA, AR s 1 4
b 38 R AN RAE R BE 7o AU TEE B A DU AT 938 H 3 2 o b IR, By Ik R T Rpat
RIESRAE T TR .

3. BREH L RIARIUIR S 4
3.1 MEMtA BN L RAE

H 20 tit2 80 AFAHD , T 1 A he ik s () B HCHb A 4 S IRARETEZ , DA N 1 5 ke T 3% 9% RS R
PR BN R R T D . BEEM LR, XSRS RS Tk, BT B
FAME TR A BRI 5T 6 o RS B E SO R AR AL, IRBEHE R T 3718 0 e [ e
—HIR TGN, EARNZIOER T TR SR DU E KBUR FIRE, (R A6 4L S s fit
KRB AINRE AR . Fltn, (BT RISSEE) (2019 AT € “HIUF” 7R S REME) (2021
CERAT)EREH IR TSR Gl R T3 26 B 2R TR S5 A A S A U R A B . X — AR MY
5 B o8 1 B e M S T 3 BN, IR T T H i s g R 7, RIREEAT LRI QIHT S R REN T B3I 71[3]

3.2. lRFEMAFIANEZEHER

LB, MRt A i K IH PR GE 2 S AR O B3, AT, PRRERE 2% () iz 0s R 2
VAMIAT IR 2 1B B 1380 BONAT ML A PR KB 8l 17« R4 2023 48 A1 (1 € o [ 2Bt A T 7 4l )
Hid, L EHE LSBT B 40%, FEAMKR TR ML 20%. RS EENX 2R
FEr, AW B B AR, B WnE A SR B T RS E RS BRI A, DA
TR BT R A ) 020 E AN, UGB (VH U e X Se 0 (0 B SR AU TE 1 T N 4
BVEH, WARCKIRTE 7 2 E IS 5 A SR -

33. Z L& THAER THIREIARHE

FELL PENRERIT 5N, MR A 7 2 R DL T BRFAE . AR AR 2023 42 5 AT ) b [T Ak i 3 B
bkt ) . PR LT REA IR, IRCEHE R I MR SRR LEE K T 15%, Hoh£k RARE R
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B Ik 45%. JREET SURIER IR I o5 s 2 s, (HER R IRIERRMIE KB 1 H TR
I IR R 8] o 2 A B A DU I KA AR (ARG R B B R, B s 7R
SERE B B R AR BN RO AL SE TS T REAT BB SRR, R BT RL A RIS IS B
KT, Blanin i s aer . I EAFE B, DLREZIRIEZ MR FF— BUh & 7 K5 [4].

BAREGL T AR T3 LA R B G IU S, SR 0 2 4 B Rl Y R WS T B o 1 H BRI
IR AR RM R FERT B HL T 55 MU P R AN DUIE 1T A% G IR A i 37iafE U5 2K, b fe i
FAEWDL B RS AL S B ) it EREAT T 2 AR . R RTINS SIS EWOR T A
%, GIAnn TSR TR CIE L RS B AR, R TR ORAE &M A5 SR P 9T S SR BU ey
PREG[5]o 2 128 fil Xof iR et 5 7 370 O R i ol L 2.

Table 2. Data of the impact on online and offline integration on clothing wholesale malls

=2 H L& TRAMREM LI IR
Fr BEEB(ICT) L EMES(ICT) LEMELL KTFTHESCT) LRHEESE FHEEKE

2020 5000 1750 35% 3250 65% 8%

2021 5400 2025 37.5% 3375 62.5% 10%
2022 6000 2400 40% 3600 60% 11%
2023 6900 3105 45% 3795 55% 15%

MRAE T2 2 BRI 2 o3 A, 8T 2R 2T Rl S ) IR 2R & r I s P A A . AR AT TR T
AR A & FE T AN ER(Y) 54 A S (X)) & P E S X)) ZE < &R, A PIRRN:
Y=o+ x X1+ B x X2

R E VAL 5 . Y = 1000 + 70 x X1 + 30 x X2
FIFZAE R TN 2024 A LAY G4, v DML LAY 6 b7 bkt — D1 K 58 50%, Mgk FaYE S
U FR S T BE 4 50%. X LefE A RNAR A«
Ya024 = 1000 + 70 x 50 + 30 x 50

AR Yaoea = 1000 + 3500 + 1500 = 6000.

B LR LR EL R T, IR B R B B AT R R A K. BRI FUR — AN Ak I T
B, (R R R T 48 RN R I K T R s E] . B FR LR LA T RS e,
ARZEHE R F s et 58 RIS H R i3 84k, $RTF5e % ), IR a B Ab K .

3.4. HEIEIERIHERE S 0 &R

FEAREE BT/, IR R IR B AR 2 B S . 2k BTN IRIER RS, AR
AKERESEBHESR, WIRTHE BACH R G K N5 53 TERERI, X TCRENR 1 2078 A A X
FEo BEAh, W ORPARRIRIE K% RS2 G, Bk BRSSP AS [T 3 B B LR, AR IC R
ARG Z W] g A5, SRS BCAN G B R i 3 A SRR XS T . &k B 2 IR,
i A Bl B BN B AL 22 4 OB IR MR . 2 B IRSE R MBS B R R, H AT A RO E B /M5
Bezzdr, weE BMEMMWEIREE. [N, YRMEFERRGEME SR, SRELEMNAERTSE
Al ARG 20N WIZEAF, ORAF RS B S B, DAL IR IR RCR, PR EAF AR AN B LR
SN IRLERE R, 3 I AR AN SR LU R 358 4 00, RBER A R -
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4, REMEFIHEREEHER ST
4.1 HEZ LT —HHEE

Pk B2 — T S R MUK R SSEL SR TEE M I OHP IR, A AR S R R SC B
AR RE RSN . RIEER (Braireitis) (2022 #)Mia TR0, kNN E B
FERHB e, S BT KT, SEELER BTN IR R . (2023 4R [ A AT W T 37 70 Al i )
Ha o, #2023 )i, 2 80% LA ERIRRI AR A 37 QRN L2k BT — IR 6, RS
ST T 30%, FUMEE LR T 25%. XV Gl BAEAEEAS. TRAABRGNT KR
EILARGE, SEHIEE R SE L SRR, MR S REN M R WA, LBt EEE R, IR THE
BRCR AN, &R BTN R GIESIR 2 RIEEAR ST M, 3 B Al SRS v AT R 3 5 A AT
TP FORIN, B PSR T 7 5E 4 71[6].

42 EUNEPXRER

FEUEAL %5 77 5k 228 PEL(CRM) 2 4 SRIE B B 1o A o 1 9 2 7 il e FEALB IR I R B O 2 — o (“
W B2 ki) el b A RESE M TR RSESOR, MaeE o zEs,
BN . AR 2023 R R AT (b B R EAT WA ) o, L 80% ) AR A R LG
BfE CRM R4t iz AGUH G2 L2 T 1% B, SeBUR & P AT N e HERER S 08T, e RS HERS
R PHIHE B SIS AR R, T E AR E S, U AR . (2023 SR E AR AT
WAk ) Bl on, SIAEIL CRM RGUE, a5 ZWFTIIRE 1 20%, % ik F %
K7 15%, WFEHTT T Wi sa g AR EIRHEIL % R R L, AV AV RE W B I i v 2
JURER, ARG I B SR B (R M A R R R A SR, AT SEBL R AL KA [ 7]

4.3. SHEUNEHERERR

ZRALHVE RGN R R ERIEEHAR NG, ER ek FLTN 2 RE, RAE R H R
VR R T DUTL T M DU AR SC R, [ K sl QR E AR, R LB A
FEL HABA, BN EZMIRIE, RITTTIREE 1. 2023 F1 (R E AR T EE ik ) 5
PaimoR, FREGIT 70%M kAR FI CRIIIT R 2 IRIEIZE ,  HA A2 d i AN B AR B S IR Y
G Le ik 25%, [RILEIE K 18%., IXELFHMNIRIE AR A, AOURTE T miHERIE, Bt
TSP N EEIRAEE . eAh, ZAE I E B RE I8 I B A A P s, Bl AL RS HE T
B LS E M AN, AT 9 T3 8 AR IR AT . R E XBORIHES T, SRS 5E
IR MR A R R TR IR s AR LA

4.4. AN EEER

DUAL Bt A PR 4 SR H B SRS A% R, L H 02 AT 1 e L B A SR AN R T, DA
BRI R T T K o iR IRE R AT A D7 BRI AR IR 5 ALl S A5 Bk g . R8s A
NTREREFFMBAR, WEEGMNERS, WM EEAECT, BRe . 2023 41 ([ AR
W EEE TR ) Bl SR, SER UM BETL AL RO IR A A R, A S R AP R R T 15%, BN
SR E I (A A4 1 20%, POV AA PR T 12% [8]. DA A S0 A TR ke 41 5 7o 2 0 52 e 00 L% 3.

MR 3 Bl i, QLM B RS 8 BTt 1 IR R R 3 (0 A7 e %, M 2020 4R
6.5 KM & 2023 SEAYRREE 9.1 UK, FEMRIL T PEAFE BRI At o e Ah, (SR 6 Wi S8 I ] 1328 £ 4 4
H1 2020 1) 72 /N> 28 2023 4R 58 /NI o IXAMUGERE T EEAE ], IR FEAK TR BRASAE B B AT
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frd b, TR 3R 1AV R T 5 RS E At . RO SRR B, IR A R I e R IE A
thSEEL T SN RS B s E AR

Table 3. Data of the impact on optimized supply chain management on clothing wholesale malls
7 3. AL HEE IR AR M & B IR R R0 H4E

gy TEARCE SPIGPEAETRN QUSIEEMNINI R SR R 7] 22 f 5
(IRIE) (R) (/i) Hitkfl (A ) (BERCBEN R [R])

2020 6.5 56 72 8%

2021 72 50 65 7.5% +10.77% -9.72%

2022 7.9 45 60 7% +9.72% -7.69%

2023 9.1 40 58 7% +15.19% -3.33%

5. PRt & BiA S RiEE H R A A
5.1 RAMEGE S DIHE

FEA YR E A SRS RSN T, 3-TH2 P AR IG5 R RE R MR Rt A 7 3 SEBIL I A FR F A o AT
o MIEEZR T Br Gt R RMRLD T Hie TR, kNG B TR R R R
B, TSR THH B2 A e AL

H 2021 GERAK, TN B S IREEAE 5 g A T S 1 4 SRIEE A A, SR T — RV RO
WSS . i, JE L E ST IR YT &, iR T 2 RIE T I BUBYIRL . IR4E (2023
b [ AR T E B T s ) BE BoR, Wi R S IR T 22%, 0 SRR
T 18%. fltn, fELk LHBh, S s AR RGO R R AR AE R R MR . fEZR TR TS,
WSEAT 2 1R bR, DASEsm%e PR e X AR BTN RS A IRE RS, (8% S R R P K2 B
AR 55 SR, RIRFESRTT T AR GG MU, SRRk T AR i & e, JFSEal 74
BRI RS K

5.2. (RABIERNRREHEEH

FEATRIEE SR D, B IREh VSR ARS8 1 C O ST IR R R 5a 5 Do, ¢ “+ 1Y
N BTG R R, BN EE AN T REEORKIE M, HESh PSR R AR A
AL, NI RAE NLX T3 A0 I L 5 2R R

H 2022 £ELLR, | S AR T 7 St 1 S SRSl ARORS HEE B SR, Gl R A2k AT B IRIE
X AT AT RS T A S TIRA TR NEEE T G, IR B S HE S AT R
FUEBRIBSE G, W& 7 PR S . IRYE (2023 4 [ iR eAtt & ib E  0pr il iy ) o
PSR, AZMT B HEE AR, SEIL T 30% MU B IS . JUHGRAE R M A AR A IR S Th, I8
FEIHTREHERER I SIUEE R, BERE VR SRAR. (2023 b E A A T I E 0 ik )
HAREE S FERGHEE SRS IS RE T, 2077 B UG 2T 82 i 1 15%, [RINE 8 A FEAK T 10%.
i BRI A A, A S TR TE AR, IR EIRTE T SRR R T 3 R
BB T H AT S AL

53. ¥ AMIZBESHERE
FE AT RTE B SRS FOHESD R, 7 KR . 5 9 R4 45 IR C BON IR HER T 3 3R TH 58 4+ 0 (R B
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CAPUT dsp I E DRI 15, Al /G B GRS S, 7o MU BT 6 L A A g
LA BN 5 22 F il , 2 — 2D KR o v

H 2021 UK, A S A RRIn L FIRIE, fE BT G ROLAL, BEAT S B AR, OF
A AT G LSS, WA RERTT 7 iisp . WRIE (2023 4F b [ ARt 5 iz e 8 o0 Hr il
o) B ER, B PRIEZE, ASTHNA EHEIIEK T 28%, L EREEGEE, finkE
[HFriidm. soh, A5l A S B I A RREROCRE, B IRTT TR I T AL
(2023 tEr E IR R T E B TG ) BdE fon, St A REE RS, BRI T 35%,
WELDHURTE T 20%, KiEHts 1 iImsE s . XS AY KT HinEsRR, &8
S ok 1R R SR AL

5.4. REEENRSMAES

TE4 RIS BB RIS SERt T, RS RS AR ] B & RN RS RE R T 73R T2 B ke . MR
Wre g I SRRRRNS . “HIUR” BURMIR AR FreAmie . Al eom i e B RE
A, AN B RCE, WD E AR, A SR H S BEIMTig e g . NI vr 2 st R i
RRARAN T ek RS BEGERIERAR, DU B S MEE R . AR FX — G I,
R EE AT AR A, lb BE % RIS BRER FEARIRIL, MR TA A8 9, G 008 b 2 A7 3 e F0
I AEIR (0] B, 3T ek R A R DR LI () ROAS o IXRE OANT Bh Al SE B R AR 1Y R AR 3R, iR
B 1k AR R R R IR, 3 A AR T 3 b IS R ARG S NV RE T I LS TR AT B
ARG UK RARYEY RG(CRM), XK T3 102 8 AR T ok 7 RBEEE A« (H X e R4t
E I DiRe, TR I, AN THRREK, SRRl wihEg &P EEmiseEs
0t T o8 VA= 25 R SSb i R 0 e v I L L S P KA W e D W& A6 L oI K= 1P S S o =T o | 4
(A ELKCE, WBEK T FEAARUE B IR A LB FE . HhAMETE R TR XTI E MR A S
PEERIRI . O HRERT I, B LA DUE A DU e R G, MRRIRIERR, IRTHERCR, it
M T BT NNBL 2B SAIE . A w8 o6 53 T T RE stk fRB T 8B N R RE
PR R AR SR, DR T P AR B P R R [9]

IR ISEEYi & in 73 NI DN S A I VA: (= SL N W 51 W et =2 & N1 DN A 1 NS R kil 8
ZTT I AT R R 2020 411 6.5 WAERSINE] 9.1 WRI4E, {15 RSB ¥ 5B T] A 72 /N I 42 58 /)
I o X — U BGEAR T FEATHER VRN & I, R EOs/ T gl , 4 1 g s & 80K
HHBCPAT AL RGN, (15T A B FE ST T 30%, 1T HHR R T T 20%. XLk
RIS FRRE 7T SR RS W Ik S 8, BRI T BT RE IR SRR AR I Ok, B d s 7
WEE. BURFCREEARG, ADREWE LIRNIIEEN B & S0F, MmERHE kg, G 8oEse T
] ot B B A R R B 5 RS ) B R AR . RS I ER BB RR SR TR, A5 DR T AR AR A R 3 Y
B, A ERRPESR T T 200, ACBREEENIINPL T 30%. X — RAUEHE L, s A R R
i BOARRIARTE DU ER A RE IG5, A DT AU R & T8 8 MR, A MK T 188 A .
XSRS S, Ak A T TE S S IR R R AT ML AR RE T RS T s g ), AT KR R
JEAT R T RS BEA[10].

6. &G

FERREEAAAT W, RIEE A SN EELGE T A E R, WL B KR
FERES, AUREE R AR R I L 2 D SRR, BRI VISR, JHEE T i
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J1o FEBNEX—5NG, MORRS AR TR EE R, BRI T2 YA IR G SR . thAh, 4

RiE

ERIEHESD 1 B BN RO HEE B 5 i ABE LB B . AROR IR LA B 7 7 15 SR R 4 SR TE B

i, BRI G QR TB AW EE S B R RIS EROR . 2 JE T B SRS R IO AR R At
T S LT D% S AR T S S AT L R Bk v o A R A% e [ 3
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