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Abstract

With the rise of health consumption concepts, Chinese medicine tea drinks for health show a broad
market potential by virtue of their deep cultural heritage and health value. Based on the question-
naire survey, this paper uses the Order-Logit regression model to analyze the influencing factors of
consumers’ purchasing intention, and combines the STP model and 7Ps marketing mix strategy to
put forward targeted marketing suggestions, aiming to promote the sustainable development of in-
dustry of Chinese medicine tea drinks for health.
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1. 518

21 EALLIK, B PER 2 SCALIIAE AR S QDR A R, h 25 R AR R IRAE BRI B 117 3 Th g i S D s
FIHE S . ZRPMADURE 7 iefegioctl, ERIUARH S RIS A &, ZENHRFHRNT
ZRVE]. AR, ROV AR HE AR PR OUUE, 38 ACUE R TR,
T HL G By A B BRI M X 3 B A, P R 23R AR R IR I T S R SR A T B EARL[2]

i S i (iiMedia Research) el A AT ) 2024 4 v [ 77 A2 R AT MV BRI T B34 Bl i 424l 5 )
Bl R, 2023 4R [EFRAE ST 411.6 1270, [RILEIGK 27.3%, Tilit 2028 -4 R T4 7T
KB I AT R 1T R B R EALAE, Rt b T I s R PR T R R . FETH T R
Hai 2R ST, TR TR 28 DI REVRRAITE e tr,  CAHIE S0 PR RO E B SRS [3]. A
WU T MG A, PRI M 2 DRSRI OCRE N 3R, IO i B2 25 9% AL 2R R 7™ i B R ot o 2 1 i f
SRS UL,  CAHESIAT ML) AT RFS R T

2. PEHRRVERIR

B A5 g R B ) K, B 2GR A A R A SRR I 2 R RS 5| T KB o, fEIAER
RUREC[4]e ZATWADURIL T ARG ST DS, IR T BRI 9% X REAVE FR 1B R . 1ENHT A
I oy ik 2 —, WREAGFRAEFREA SRR, B SA 288, EFEEEE XY
AEA)[2]. ASCAEH STP AR, M43 (Segmenting). H 5 1 (Targeting) A1 1 4 & £ (Positioning) =4
FHEF, RN T BRI T R R IR

2.1. HiA4A4S (Segmenting)

T BE 25 7R AL 2R IR T 3 IE 1 2 REAL DT ) A, el R 03 g AR 2RO B HH A 507 b
HIZRRRARMY . JRAA BRI S =K, i TR AR B AR R & IR
WIS E B I dh R, DL AR 988 TR R[5 BEAh, e R AW T L 0 405
B4, A7 L B IEAE A WOT A B RE E DURERI R, ife B IR BRI 224, DA 51y 52 T B ¥ [2] [6]

MR A, HEHFFERRAIN AR & B B AN 7 A FER B Hrp, i
N(18~35 G)WEN T P, oA BRI 1 (BB B i, SEABUA) - Sl i AT I WR[S] [7]5 B
bb, RO R IR B M EE R PR B E S RIRSO R R 2R A
AT, TARMSCNTEAA U ] B SE SR O B (7 i 8] RIE,  PBE 2 9% AR AR A — o — 2Rk
T 0 T 32 FUASE A 3k K = 2 A DY 2Rk i

2.2. B#rhIfiEE(Targeting)
BT I TR, R 2GR A TR R AT AR Y O A A 22 S M A R X 22 S M e AN TR S B e .

bl
%
=N
E==N
I
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B2 2477 A R B S A B R RN . VERITPRB AR N, B RO 7 i B TR SR AFEAN A o SRR 3
B Tk B2 AR AN QR R R, TR N SRV SR A R, rh A N T B EE AN i O R
ThRe[2] [6]; T4ER, BEAZA— ZAIRNMmIL R AR A TG, R, BEE Hm I T, #eded
A0 = DY 28 3 A RO i PR R O B SR, NI K S IE A A X R i e B A B

2.3. HIAREL(Positioning)

TR 2GR AR IR T I L IR AR TR . RARAISCAL IRSE 2 AN R BEAE T 22807 dh B (5%
TEIN,  f RRAEZ BT A YO A% o B V5 20 ol R o O 7 el R R AR A AN R AR Th e, e vy it R
JEARERIRAT I e & IS AE[0] . Bk, FETHIAALREAN S, B2 24 SO A RN A 8 o — P JHuRy
SEARE . TGS T SR R R AN SR [10]

W5 T 2 X BRI K /5 SR N, B 25 5R A AR IR OB RN H 2R S v, IR 1 ASAI Y
YWHYE . TWRFEHNFERHE. TESH. 8 a. KRR ITIERAL M., TBEHFRAERE
AR e 2 AN FREI TR, A% R A B [11] -

3. BT HBRENPEAFERRBE

AT FEAE I 0 2% ) 2 BT U T Bl Ui b, e 32 M. MG MEH IS, EEE KT A

95%. foVFiRZEN S%IIIEIL N, B P =05, HHEMZIPTERHAR R n Jy384 1, A:WT:

z' ,P(1-P)
_ 2
n =t 1)
2 BB TR B ARAE , AU A SZBR I A 5 434 4y, BIBRIEE AT 60 AP AUREA, WmA&AREAH
WA 428 4y, HRUFIK 98.6%. BLUCH AT G RE 4 E S, 3 K 32 AN KRUNE TR, R AR
AR E R 2 1

Table 1. Basic statistics of the questionnaire sample

F= 1 EEHAEABARIT R

idses FEAAR & D Ty b (%)
00 5 203 47.4%
90 J5 128 29.9%
ER
80 5 71 16.6%
80 Hif 26 6.1%
5 211 49.3%
4 5]
i 217 50.7%
RS2 198 46.3%
BUR L5155 R 11 2.6%
e TR 63 14.7%
1N |4
Lk A\ 5 13 3.0%
TA 50 11.7%
AR S5 MVER T 22 5.1%
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MEGEF IR 14 3.3%
H HIRME# 51 11.9%
BEX7N 6 1.4%
W e 202 47.2%
FEIX KA 201X 3 A 156 36.4%
A 70 16.4%
1000 JGLA R 44 10.3%
1000 JG& 3000 7 171 40.0%
S MION - B
3000 JG % 10,000 Jt 145 33.9%
10,000 Jtbk | 68 15.9%

X1 IR EEAEARERSMEHE, o,
3.1. HIEeLe

NVERS B HE G, AWFFUIER T LR =R EATE . Q8 (W 23 Xt i R 25 R AT IA
R REREFE) QO (TH 28 X r 2 24 2 R ) R FR A5 BE) A K Q28 (i Bl 0ok P = 24 A R SK ) o (B 5
Prafi R ITE 2.

Table 2. Questionnaire sample reliability analysis form

Fz 2. EHEREES R
iy o B Bk Alpha T
T S HH B 0.796 3

MR, A A ) v B B2 Alpha (B 0.796, R BAT RAFIIME . B RERIA A AR
WCE P ERE R, AT LA -

3.2. R

Table 3. Questionnaire sample status analysis form

%< 3. [AEHRIR SR
Faidics N B/ ME e KAE ¥E FrRAE R 22
T S e 428 1.00 4.67 2.0857 0.73245

BRI SCI R REAT 200, A 3 TRl AR, WS EEME N 2.0857, X RUIFEAS oK 2 H0H 9
RS R 2R 24 7R AR 2R AR I R LA A T ST

3.3. XX 4

ARURERIL, N F2RFAE 2 A0 238008 o BR 259 AR AR T IR
FEFRS T, HE L AT, AR —AREEAAH LT 80 1 & 80 Jm AR AN i B2 24 37 A ZR AR I T AR FE
Hide XEER POy AR 5 Bl B8 A BN 2 B (5 BORIR,  REE I PRIBUR 5 i
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H &%
MPER R, 2 8RR ER, LVEXT R FRAERNMN TR T 5. X -ZRE %
PEXH @ REA IR IS B A K, (A AE AR R AT 7 SR v 45 1 AL
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Figure 1. Relationship between age and knowledge of Chinese medicine tea drinks for health

E 1 FREMPFEHAFRERRTHZENXR

Figure 2. Relationship between gender and knowledge of Chinese medicine tea drinks for health

2. MASHPEAFERIRT HIEEHXR

= frel)
= 2B /i
- A

Figure 3. Relationship between the type of residential community and knowledge of Chinese medicine tea drinks for health

3 BHEMERABESHNHEAFERRTREENXR

AXRATTI, W 3 s, SR E RO R 2GR AR TR R T AR R X
A RE 55T DS S FR AR SR M T B R R i SR
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Figure 4. Relationship between disposable income and knowledge of Chinese medicine tea drinks for health
B 4 AIXEMASHHEAFERRTHREENXR

BJa, B4 IR T AT SCRCHON BRI o ASHIEFE R I AT SCRCMCNAE 3000 76 BA B ) b s O N 440 v 22
FRA TR T RRARFE B B T R SR HONAE 1000 JTRA R AIRIRON B A4 . X R B BB WK P (3R
T8 B0 B2 24 3R AR R R S FE AR B 2 BT

g5 LATIR, SRR O LoV B R 2GR AR SRR T AR R R R, RO T I I R E AR
4. FF Order-Logit BYARBRR P EDFERKMIEENRINE R
4.1. Order-Logit EIYI4&E R &/

Logistic [A] YA & —Fh ™ L 2 [B] I3 45 74 (generalized linear model), & & FH T 28 B2 R A8 & (170 4 o
FEG5 1) 22 Je 2k M (A1 VA B (multivariable linear regression model )il i 7~ A :

Y, =B+ BXy + B X+t B X, 1=12,..,n (2)
Heb, kOVBRARRER, B, (=12, ..., K)NEIH RS AR ZORTENE e R 25 77 A 2 O S
RIS R 2, SR R LR RN, W 1 25, BT AFLRE. Hit, £5KM2 udgtiEE

R 5y P AR SR R, SRS R AT 7 B B & 70 T ¥ Order-Logit A8 B8 Jyidi, A5 80 m] LA 2R 1 A
JEEXT SEMAL B 5 T S B B ) DR B AT IR N AR o SRR B Y (R L AR B R W IR A

logit(P(Y < j)) =B + B X, +..t B, X, (3)

logit(P(Y < j)):m((P(Y <))

1-P(Y <j)) @

Hor, 1 Zon B X MATHEG j RonHARR Y (PR TRV K RIR) 32K k Fom B ARG
BN RE, RUEHAM A ZBEARFME T, KAZREFEN DR, RSB SLE exp
(B Ty (Y <)) R Y NFET jIRBIE.

4.2. BERTENER

FEABT T, KRN R Y WE D BEA R AR R E R, e N Z KN R, HAR
WAL EAERe . PR AT SCRCHONSE . BRI B AR 4 FR.

DOI: 10.12677/ecl.2025.144975 973 TR 4TS


https://doi.org/10.12677/ecl.2025.144975

X%

Table 4. Logit regression model variable interpretation table
F< 4. Logit [B)IE R T S MERER

AP 4 BES
P 245 7R AR R S R Y
R Age
4 ) Gender
A SZRCIRN Cost
AT EERZ A Price
it Sweetness
E Season
HEBA I S Phenomenon
T SEAS RS R Type
W) ST SR A Frequency

S

EZIES

EFIES

EXIES

S

EFIES

N =

B W N

B O I S

N -

a1 A W N -

g B W DN

B W N

g b~ W DN

B WO NP

o O B W DN

1000 TCLA T

1000 % 3000 7t
3000 J&Z 10,000 7T
10,000 JG LA L

10 stbA R

10 &% 15 76

15 JL% 20 76
20 ol b

4 p
B
FATHE
=i
ANEFHNInpE
"7

&S

. KFE

4%

HEBR P A X — 5K, TR
ARZ T, #He—Ft

s
SR
T
RNl PPN
IR
—R—H R —F L
AT
LESE e T
R B 1% %
A A
JUF R
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4.3. EERTTL

S RS [l AR, 2 KPR E N 0.05, il ZESTRE, SR DR AR B R T 2 1 AR
B, GEERAge). RUEH (Type) MIEH E (Sweetness), #4774 K Logit [B])H. BAkLs B 0% 5.

Table 5. Ordered multicategorical Logit regression analysis of factors influencing consumer purchase intention
=5 HBEEVMIEEEZWERNERFZ2E Logit BYIZH

Al S OR P OR 95% CI
BE 1L (DEE=ERE =1.00]) -4.301 0.014 0.000 0.002~0.082
PR 2 (WL =2.00]) -0.146 0.864 0.873 0.143~5.22
PR 3 (WL =3.00]) 3.353 28.585 0.000 4.91~166.421
HE 4 (DAEEE =4.00]) 5.452 233.321 0.000 36.413~1495.038
1000 JGLAF 1.484 4.413 0.000 1.916~10.161
1000 J&Z 3000 75 1.207 3.344 0.000 1.795~6.229
Cost 3000 76 % 10,000 7. 0.356 1.428 0.267 0.762~2.676
10,000 JGPA (= HR4H) 1.000 — — —
10 JGBAR 3.374 29.191 0.000 11.832~72.019
_ 10 JG% 15 Jt 2.496 12.128 0.000 5.866~25.074
Price 15 JTE 20 7T 0.854 2.35 0.009 1.239~4.457
20 ubh E(ZHEA) 1.000 — — —
JE = AHEBA -2.259 0.105 0.000 0.06~0.181
Phenomenon
TEEHEA(S R 1.000 — — —
—R—ME— K - -3.769 0.023 0.000 0.004~0.142
& JH — Wik -3.691 0.025 0.000 0.005~0.124
JAK L 2 W -3.362 0.035 0.000 0.007~0.173
Frequency
FREZT 2 T (NAFIH ) —2.544 0.079 0.002 0.016~0.389
—NH =P -1.417 0.242 0.096 0.046~1.283
JUFA(ZHA) 1.000 — — —

MG R AT LA DL A 18

(1) 7ERSCECUSONTT T, AT SCACHCNAE 1000 76 LA R 2738 1) OR B 4.413, R H WK = B R E K
F A ZEMNAE 10,000 JCLA LI SR . TSR RIB & DB — N EH AT RN, AT SCECYNTE 1000 I
PLT FA91 9% 3 72 P SCRCHONAE 10,000 76 B BT 2838 1 4.413 £ AT SCRCHCA J9 1000 2 3000 T VK 2%
# ORE A 3.344, RIULHMALITER; 7T ZECA A 3000 25 10,000 I [T 97 72 2 8 T 5 7] 2
Bt ATE 10,000 7. BA b [19H 9 5 %A B3 2 57

(2) TERTEZMMA% T 1H, 10 JLLA FTH 2% # OR {E N 29.191, KA HZMARTE 10 JobL NI #h %
T SE AR T v B 52 AN AE 20 Jo LA B 3 . T SE B 2 /D AR — N ERIG nT Re i, A2 A 7E 10
TG LA (9 9% 3 2 nT 82 2 A M AE 20 JoUA - YE 3R 1 29.191 £%; 10 JG& 15 Jof OR fEM 12.128, 15 It
%20 JGI) OR 14 2.35, 2% B IX 9 28 1 9% 3 (0 ) % R J [ B i 38K - T 43 32 A% E 20 Je LA BT 23
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(3) EHAILG 5T, JEEHEBLAE 2 OR fEy 0.105, Ut BIAN R HR DA AT 9% & AL T IR HERA
(I B, ) SK R 25 PRI, R 17 A G0t Uy S5 i B 4 i T 52

(4) AEH ARG AR T3, AN KRR — ﬁitﬂEU\ML)E!JIE?EK’EKH’JY%%%*H@T?IL%Z
AW P, 3 OR {E2N 0.023, 5o Hh W SEHT U IR AR 5 1 3K 8 I8 S LR 38 O IEAH SR R &R 5
—AR . R LR %E%ﬁ*ﬁ%%(ﬁﬂ“*/?*)ﬁ’wﬁ%%W;L%Fi’]ﬂ%%?fL?T“%E‘J/%%%;
AN AW S P AR R R 242 TR AT B T SR BT L AN R 1A B e U AN 3

Table 6. Logit regression model seasonal variable regression analysis
%= 6. Logit BYARB =L EE AN

A i 44 R EVEES 4 PRtz P {H
A7 -0.403 0.192 0.036

H. kE 0.241 0.195 0.219
e 0.142 0.202 0.485
HZE 0

Table 7. Logit regression model regression analysis of gender variables
= 7. Logit [B)IE R M4 3 T E B YT 34

AR B 4R EPEES FRUEIR P A
Lk -0.267 0.078 0.001
i 0

MH 6 S 7 A5 RN H LT 4518

(1) EFRET M, WHREELTNPEAFERRAE LB EE ST E R, LFMNEEE
B 0403; WHEAE. KENERNWELRRSERLEEZE

(2) FEMERAZETT I, 2oV P e S R 24 R AR R AR
bt 53175 0.267.

S e Logit@)ﬂ*ﬁiﬁgﬁﬁ"ffﬁ SEOL, AR I oA B R SO | T%ﬁ‘zm% HEBAIL R« W S8
FRMRBIAER . Z=77 DL S ) S50 5068 r 2 24 7 A 23 UK ) g ST 2 IR AP AR YR 3 0] o I 8 R IR BB A8 9 AH 26 Al
il 7€ T 37 5K lﬂ%i—dﬂ%i%%}%, ARSI AE N SO 12 iR

5. &6 Logit EIVFARBILEREY 7Ps EHHA & KL

TPs EAHL A L AL APs Bafill 5E % T 2 NAEN —FER RIS . BT Logit BIAARARI S5, A
IZH TPs B A4 A TR mE, M Product (77 dh). Price (fr#%). Place (¥2i&). Promotion ({£44). People (A
). Physical evidence (G ¥ JE7R). Process (R4 #8) LN A TIANTF, 456 H R 2474 F K AL il
Wimhe a4 AR L.

5.1. FEARskREg(Product)
511 RIEPFEHER AR

R A FRAE RS RV P R 2 SO Ak, L “ 2RI (Y ERE S AR P g BN B AR 1
EREERA . B, miEnPEA R e R EAG TR RS I RN R . PELRE
WL, R A A P S P A AT 25 S IR R s, DASRE S8 ZE I IR 1] [12]

@ﬂﬁ
&
=

=
Hi TR EH T, DR S B

t;m
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Figure 5. How consumers care about the quality of Chinese medicine tea drinks for health ingredients

B 5. HBEENDEHFEFRENRREFIZEE

HI& 5 AT AL, EERE 80% AV Bt v BE 2 3R AR R AR A IR R IR R . BRIk, Ak ST
FERR A JEORER I A AR 22, W OR vh 24760 BB B L AN R o[RS, 3 2ol Y ) (3t 2 R BERT 7 i 15 12
N7, FEETE SN RS AE

5.1.2. IREFERIKMMNE
1) AREFE
IR 2 R 2 SO T 9038 W SE DR SR G DR 3R o AR 2 S e ih 2 RRAL IR 7™ B, ASURE T 2 AN
RV P H IO oK, R RESR w7 fh T 32 385 77
LiZ5ie
BARET
BORFE
ERERIK
5%
=

0 50 100 150 200 250 300

Figure 6. Consumer preference for Chinese medicine tea drinks for health ingredients

6. IHBRENPFEAFERREHRFIZE

B 6 GuitBE nr A, Y 9 R LR (B A« FER R ER RRK B ) (1) O 4 S5 3 o T B
BRI (hZgle). XM, AL AE AT 3B Gt 1 Wk (19 48 22 F0 587 30 R I 2 91N

2) MM

WRAE S 7, FEARZ PEAFAERDG S, BB E R TR S RS2 S #ErR, SR
It 50%. XK, ShRRAIET RS E R E R E R R R, 2RI AL RS S (S 5 2 25%)4T)
HA—m Wi ), anilid 2 A st — SIsm i i, (IR, o R B LR B RN v B 2 A G
#, wndd S . AR T R R P R IR A, BRI O I R
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= HEHAER RAVE RERIRE L
= [REF AR b

Figure 7. Brands consumers tend to choose when buying Chinese medicine tea drinks for health
& 7. HBEWEL P EHFE R IRETEEFEN AR
3) JETHE
JE TR T o E BB R . B8 8 Gt BT A, M mimir b0l B R, X5
HEZ RIS N ER G . D E RS AR E S, 3=—THmEIE R, WA REF 6, 1
HAEMTREGRTY, SRR B, HR, 1% E WL H RS RA-RE RO, R
[ 25 % AL 2R R DS T AB A% W] LUK IR BIGRT,  45G IARBT o s, & b RR i e ik .

HAERRIENIE
BEFRENX
@RIt
MAELIK,
BRESK,
EFRHRR

rh( BRI

o

50 100 150

Figure 8. Consumer store decorating bias

E 8 HEEEEXERE

4) WHOBRSS

WIVE O i, B R R IR I . A M . RIS MBI
B HSCALARR S — RIS, S 2 RS, LI S A 0 R R Sk
W, MBI RS ST, TR AR EE 23 AL

5.2. & EmE(Price)

MR Logit [B1 AR, R4 52 AN A vt R0V 2t 280 e 8 24 9 AR 2R DR ) SE e S sy, N O E B
B KPR IS . 2T, AT FCHRH DL =R ks Sk .

5.2.1. {EFAEME

TRE = i B AN (4 B B TR 3R 2 — S A BRUAR o v R 24 9 AR 2R 2 R JEORL & rh 2456, AR Tl AR
JERH AR B, MoE i — e . B 10 RTRUREL, T P R R A IR A R IR I AT B N A YN
153 76, JE T A Pk, JET ik, BRATHE AR E Ak
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= ESIRE

= hEHER

= TR EE

= RIAARIE AN

Figure 9. Consumer expectations of additional services

B 9. HEREMMARSHAZE

= 105clATF
= 105c&155T
» 155c&2075T
= 205TAE

Figure 10. Consumers’ acceptable prices for Chinese medicine tea drinks for health
& 10. JHBREXNPEHFERRNTEZNE
EH T 37 2% it WA 52 2 Rt WL ) B RO, Al v S de i HH 2 T S B RO AT TR AN B e
BE AT DL 2V 9 2 R 73 K, R AE AT % b AL, A RS 2 I3k . XA L T
PALE JFUA SRR S — Bt R 2 SO T SR, i v B AT 2t
5.2.2. BFEEME

Table 8. Consumer acceptance of high-margin prices

8. HEEMSFIENEERZE

AR 4R e T 73 H (%)
AeBE 2 T m Nk 320 74.8
AREBESZ R A% 108 25.2

% 8 GiitHl il 43, 74.8%HIVH B # Reg 432 “ W MURAFCR HaF —28, Mg st — s B,
1A 25.2%I109 PeE AN ReEe 2, IXRM, TEYGR BT . ST m B & R B L T, aTLOE Y
P e, DR T A, R E i

TEFRAEFR R OGN M4 B, 0T DU A VB 53 e 1 RS (7=, DA e 1 SR s 4 7
A hEE AL, BEJE B ST AR AN, SR R SR R
5.2.3. MM E

A 8 v v AP R T RN 44 B, TR 9 3 A RISk B o 21 i RN JE % S TR
= T, PR R SRR L SN A SRR i, R AR B BT R E A R, BT U B e AN 4
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¥, A ARV B K R K
5.3. RIEREE(Place)

Table 9. Consumer acceptance of queuing

RO HBEEMNHNASKEKZE

AF B A2 R A 43 L (%)
JERHERA 262 61.2
B HEA 166 388

%9 A HE SR, 38.8% 0 2 TG 26 T I S HFBA Il S i #5400 2. Ak, R ERZGIRAR
AR RN AR AhSEEEEE EANEEIRIE, IR HEA RN HE R K2 RIS, SEAAE 8 & 0598 2%
T, Sh ARG R T v b N UG T (R I () AIAEE, AR T R S A
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Figure 11. Chart of the percentage of promotions that attracted consumers
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