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Abstract

This paper investigates the KOL marketing paradigm shift in maternal and child e-commerce in the
era of stock competition, shifting from traffic exploitation to trust asset cultivation. Based on the
Two-Step Flow Theory and Customer Equity Theory, the study constructs an analytical framework
for KOL trust node conversion. By integrating the developmental context of the maternal and child
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e-commerce market, the paper proposes a “Trust Node-Emotional Resonance-Asset Cultivation”
spiral evolution mechanism and summarizes three practical pathways for KOL marketing paradigm
shift. The research provides significant guidance for maternal and child e-commerce enterprises in
formulating KOL marketing strategies.
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1. 5]

£ (AR 20307 MLRIANED) A B @ HES I B 5 g Lo Uk WA 2SR “ 3T Hagh i R4
FEAR S5 PR IOBGRHEZL S, BRI NVESE “IRAEIR T 7 BORMBEF LI B E A 3k, BER g
OREE BB R AR v 28 IO O iy, SORERA “Z AR 1 B D SRV s Al R 10 77 Ml 7 4 B
o ARSI ACREE R T 7 CONIE T sk A TSR, R 7 B 2RV 3R 45 [R5 Ak 52 4 R
LT, ARG AR ENCEID 0 K KOL & AR IR T 12 PR AS el 26 9 R 5, T 2R AR R 2 25 1Y)
R B IRZIEEAR o SR, AT REZEART Y KOL EH i mia AN “ EgbE . B MM,
RIVN WA R AL S BN PR R F0EEH 3 1 by 2285 PR 55, DUREHRIE S KSR
Blo XAh “REE L KB BYE, AOOEREHRAZET, AL & REE LU T 0B T BT Rk
M ELDTHE . 5 REIRII, A5 fh b L3 L B Y sUR R 2R %42 . Babycare i /ML A3 32K KOL 14
& CRMMPE + PRI + L5007 K=4EEER R, SSHUH P RS I 40%; YeeHoO JEIR
HAE Papi #4TiE “ B INFS” A, K KOL FEMd T AL dh s ™, (1 2 8 1 BE o5t T =
100%; AAISCH TR BEI2 ) HEST B 7 BEEE i SR R S 43%,  EIVIIE 1 {5 AR B8 % F P 4 B (LK) 43
. XSRS R LR E B AFT i A — 8 KOL MR SRIE SRS/, JHIE AR E
HAn s 5 Ria4E, SLHL “OBGAERT X WA R” RIKE).

ASCHET PR AL R PR 5V 0 BB AR &, S5 AR T ST A EdE . AR A A HE S
OFHE, KFE Babycare %5 12 Fk M £ 70 KOL IRFEEAIERG], R G4 5 55 5 I AQ BB LR
KOL EHyu U M A ENLEE 5 SE A, iy @Pr s LB SR WK “HmhaxR" 1
JRZIEH . ASCRECUT . — A B LR R S oSO S AR S T, W R 4t
KOL EHH MR 2 d Ml AR 2 g e P & S E i Kt . AT BRA SR, A
SCRB T PR JRIBR s Ho—, KA FR 2 M PI AL FR B 578 B 2 B 517 BB HEAT BS 2 B &, M KOL
EHEET AEAPTIES; =, Hox KOL B “SAEY A - 1RGN - B P ” BRIEst pl .

2. MEREIHSEiPHESR
2.1, SCEREBR

2.1.1. EMATEERIA
[ AMITE 7 BB G2 B T 55 T B A B T, DB ARZEM . 3 B 847 N B Al B s 45 22 4 i R TR, 38
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IR T AL SEAT . WIRAE S SCAERC P REIE o BT TR, ELIBE B AR G 1o E A4 ML 2% U R A B (BP M)
HEZ) TESHLME, MRS 10 480 5 B A IR AR BT 7E 5 A A S b P T3 W 1 S5 B A 7 SR (Grefen and
PWPJ, 2017) [1], T /Nl (SMES) 58 FL ¥ 1 55 B DK IS 115 B R RE 71 5 H Hg s Re 21 IRl
UGS =J7F & T BEE 55 Al B 3= BRI 45 518011 B 2 5Tk (Cassia and Magno, 2022) [2]. 38R
G Instagram A% (8 BB EL B4 A BRI 9% (%003 5, 5 1 HT 1) RESR F A4l i 4158 35 45 SRR AR AL,
5 HRFGHEVLAD, HoR B2 N R . OAgod I SRS AR L SR 3h (Abdul et al., 2021) [3], 1T
AU RESETE BT 1 3 P I RIAT VB (TPB) IRAIE 1 U238 — S e B AT s b A LE o 1 P, s By
28 5y i — YR TE N KUK ZERERKCR U N B 3 (Antolis and Agus, 2020) [4]. KiAS5HE MR HEoR, K
IO TE F PR P AR S R B B A OB E A TR, T P 5 R0 TR T T 3 T R IR BRI I A T RN,
(Goldman etal., 2021) [5] 4 [X 75 455 2 ik df PR AL B 04 R 0 38 5 AT N VU A (54T, Facebook B} 243
Y Z M 3R B L AR R B B R AR P T B AL S AE A R Gi(Moser et al., 2017) [6], 1M Bl JE REZE M @i HL
B QSR ENE T AHGIE S 5 50 T R4 & 10 T 3 (Lestari etal., 2022) [7]. A A
& (SMIs) (RIS BE I8 I (5 5 BRI AR 28 Tl v | (5 B B S S 1A AT S, B U e vh 3 T SR,
VRSN RAE S AT 5 0 SE s 18] A 4% 38 15 1 FH (Shamim et al., 2024) [8], [RS8 22 RO AN W — itk
SR A A F PO I SEAT R, ™ R B B2 X L TR] R G B F (Venciute et all., 2023) [9].
HLT 7 25 IR RR S R R T RS B QBT . AL ST S SO IE R, Al 75 75 8 45 117 3% Hh -1 i B2 5 e
5l R 3% 14 (Pedro, 2017) [10].

2.1.2. BAMRLERR

B Py 22 L 00 B0 LR P S e R PR SR T O AT RS S T TR T T IR AR .
BN, FNNEBRESEBEE T AN TR aBERE. e, HARLFERE, KPP iTg. &4
SRAL NS 578 ) e i 0% B (Chenetal,, 2023) [11]. 7ERFER AL, S HBETVEEHEMLIL, FBH
‘EFXFEFEL “TH + A + X + dBpg” S @ RSN, (AR PSR ST IRk
S5 HRISE AR (P TESE FIFERRAR, 2023) [12]. 5%V B & AT A, W FE 3R B FELR 1 6 ml Jd i i e Ak HL. 30 . KOL
HEFE R A HEE SR TH IR Fh e, L SE RV U7 I J R B 4RSS M (BRI IR 55, 2023) [13], BFFALK
I A% H 7 S I S L)) 5 R I R A SR O AL S I b, RIS REER P i RV AL RS T 28% (=
PROLFIEIRER, 2025) [14]; T KOL FE bt Rl T 50y 37k A P e ok R R 1 28 25 5 Z AR b 3l 140
AT REEE MK H H, 2022) [15]. 5 5% A s BEEE ™ b TG 4 S 5 8 G R HE . 0iniA AN 58 B A0 B AT
FEMREEPR R, 7t 4 I B A S AL SRS RO (B B 55, 2019; B RETIE, 2024) [16][17], A
R R I NBOR AT A% 4t KOL AR 25 i [T BR 1), AN MEAG S ) LA ik Thae i 7 B8 A7 24 7t
35%, {H i fif DRI B AT BEAS 2 IR s (FLAE S N4k Fe, 2025) [18]. fEERELRN T TH, 4V HIRK
W KOL (122 54K Dhae A 78 B 2 175 B g R AT AKHe T3 o 38 ) S i R (BRI AN U4 Ul 33, 2024) [19],
1M AARRR AL N Sl N 298 B 5 2 DV IR T RGHESL CE A, 2024) [20]. RESRPSIE R A7 1E
SRR SE NS H AR R AL S, T R v R AR AR B S S B A I TBOR B GRS, 2024
Hk, 2024) [17] [20], &txFNAALRENLE], AR E ILAKE UGC it “[RBL.O L - F1RZRS
R =ik IR IR LR, H KOC Bt iy 1 70 - N B IR e Tt 23% (MR¥% 9], 2025) [21].
3 i A A B TE AL P R D A, B T KOL ma Ak P 25 5 LS, insi KOL
VE LI Z S A o i (B % 2 AR R, 2024) [22].

2.1.3 SCBRIRTT

BEA B 90 9 BESR LR KOL 4N IR Mt 7 24 Hie S Stk i, EFE =R/ H—, ¥
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FRERE G AL . E M TR BORZE 5 T AT N AR SRR, BRI 1AL AR 0 (SMIs)
RIS FEXT BT PR, A0 AN AL 32 P G AL R e 5 B B S B 55 P B IR R S . 1T
P22 BLOCTE KOL P T SE S 1 sg e, (H 2 T B —SRHERL, ShZ X Tp1T Nl S AR
Gty L, BN RAEEWTZE . BEA SO E SR = o8, A2 RRENE s S T
M- BN — SR B R, K=, RS EREEAABUIA . BUA R 2 1 4 PR 2 00 A
WA FERELS, RGP EBETIHRAR “Z AR HEIER” . “ParsHA N FiEE, 5
B 5 R LSS R EA E

N GEIA T T, A SCHET WAL SR R - B iSRRG, 456 Wi F e 17 A EdE .
A PN S B s SO B O FEEE, KT Babycare 25 12 LM S £ 00 KOL IR E S1ERG], REMIIAE
TG ACREER R KOL B A U B N TENLEE 5 Sk iR 42, HBRBUZ & SR <O H %7 Ik
B TG aR” WMIKZEEHE. RSB EARIECL M7 TH: B RE, REEE Y5550
BES, KJE KOL fER3 S AL T HESE, 7 KOL A et pLm], SeBREm, FET S35 i )
PEHr KOL & 4 AUk 20 = B SE R4, AT LA im0 e =0 F PR M 5 5 BT AL R i =)
PRAET AME S TER AR R

2.2. IEIPHEZR

2.2.1. FRIEEIER

PR AR R h Paul Lazarsfeld $2 4, SRR (5 EAL 1% I IF B AT 0 KAk, 1 A2 i« g i I
Al (KOL)IX— /15 s e i kY B fERRBR BRIt eh, KOL AR % Ah i AR 1 S5 2 WL AT Al
WL A S S RS A B R AR s, WEME A KOL W TR SR 15,
S P B pE bRk Hk, KOL it k3 580 53 S AL AU i & 5 LS, HEZh (5 B &I Z
FIAT NERAL: 2, KOL MRFEER M i A SR, R “BEr — KoL — M — it
BEFALHR” I PHIABERS, SEPLCER 54T R0 T 179538 R 1SRN -

2.2.2. MEHER

U 5 P RV T B O A A O R, RS 5 R I KL K BB (CLV) . fERESE
HiIF KOL B4, (SRR ONBIE 3 77 (A% O 4E 1 . KOL BT P 283501 5 P 0 P s Bk &, K
MR ERE KIS RTA; S UKIE KOL (5T11 At EE0R IR, FEHERIR A P 7RISR 547 A,
SEIANMEIR S s 2, SRV IR BB B IRIETE . DA 5§ R A0 A o5, HEShm
BRI G A RSN E S AESMERTE, R “EERER — MELE) — Z8E” WS,

BT BRFRE, ACHE KOL BT Mo HiES, Wk 1 pis.

TZHESE AP AL IR BRSO RS 4% S, R P AR NN Tie S AERE 1A AL B R, KOL @it %
WAV 5 A SRS eI B IS AT A, S s R B L R BRIT ;s RN L%
b, H AT NEIRCER T G) PYASE T (A AR 5 O B RSO (7 2% k) 2 2 i, (S
{EZFEP0NE . ZAESHE /R KOL B4 M [ 4648 ) A2 S L 03 a6 Y, Bl el &5 3345 A1 19 0 i 3 23
i, AR S RN R .

3. BREFHHIRIH
31 FERFHIELE
R R DA TR SE S I B, ¥ 1 FR, 2023 SETIAMBINKREE 8.5%, £
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Figure 1. Analytical framework for KOL trust node conversion
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Table 1. Comparison of core metrics in maternal and child e-commerce stock competition (2019 vs. 2023)

# 1. BEEREERFROIEIRXTEEL(2019 vs 2023)

ZfEbR 2019 &
[EpZIp RIS 23.7%
TR P 15.2%
SFRFRZE A () 120
iV oES 31%
= RE RN RS D 1.8x

2023 FHRE AR AT o]
8.5% Y64.1% BE T
4.8% V68.4% pNAE

280 A133.3% AT
43% A38.7% IREEIZE
2.3x A27.8% W 1EIRTT

Bk E KGR AT AT Fi ik

32. REESTHLR

RRE R RIEGH 2R E M. Wk 2 Pox, HRSIEHn GMV it 58%, AN AHME. H
R . ARSI ) 5 TR 25%. 12%. 5% (&it 42%). L% LR R EL I K 67.3%, HA G4 Rl B
WL IRAZ IS 950 12705 #EAZ N2 FLRR 1) KOL 5] 3 A2 o LUilE 35%, /MR 2K H 3 &Ik 23 12
Mo WIEZ UK “H O FE + Bl A ses sk R k.
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Table 2. Evolution of channel structure in maternal and child e-commerce (2023)
7 2. BEBEERIBEDET (2023 F)
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Figure 2. “Trust node-emotional resonance-asset cultivation” spiral evolution mechanism for KOL marketing
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Figure 3. Three practical pathways for KOL marketing paradigm shift
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