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Abstract

With the rapid transformation of the online clothing retail market, many industries and enterprises
have been profoundly affected. This article, based on the 4C marketing theory and combined with
SWOT analysis, explores the online marketing strategies of Handu Clothing from the perspective of
consumers. Although Handu Clothing has rich e-commerce marketing experience and excellent sup-
ply chain cost control capabilities, it still faces challenges such as product homogeneity, inflexible
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pricing strategies, and a single marketing channel. To address these issues, Handu Clothing should
adopt a dual-engine product positioning of “Korean style + national trend”, diversified pricing strat-
egies, flexible supply chain coordination, and enhance employee training, in order to better meet
the diverse needs of consumers, increase consumers’ acceptance of prices, improve the overall shop-
ping experience, and thereby enhance customer satisfaction and brand loyalty.
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TS HE R RN ERS) T, HEREBEE T ELRZZE . xR SR,
2023 Pk E AR B A B AL 10,352.9 1470, [FILIEK 12.26%, 2k FBERFFSETE, HATW RS E
MR LR S 2R A PO 5 S IR B R . VNS N AR R X 117 ARAZS H B 1 2
Ky, Ho b RPN 7 g A 2 i e s U RE T I R SO . P BT R K R A R L,
B E A R T SR N R EILE Pk . R4 AP B EIR ) RIR R = N H A
PR, T DAY B A O AC B S AMIN(EAR REEAL T RS .

AC EAH IR AE R L P SRR B T E N AR . R HTIE A AC BR, ISR . AR,
fEFR] S V@A T, i AR et Ak J B BIAR DA A IS FH BT AR AT I 28 B B R 0 B4, R AE Bk
G3 BT B BEAE E O G Al (1) X 4875 B SR AT [ 1] BOAREEM “RIN” (BREEHSE) “H” (F
AL LS A )R N7 (LB ) SR X HD &73& B2 s B AT EIT, RS BoEr 4C B
W, MALEE. M. WAFERSE M HD #7i& T e 2 iE it th kRl UMES%[2]. DEREN
AC ERYTRS R I 2% (Consumer) . A (Cost). {8 1](Convenience) Al Y4 3# (Communication) >k 2 #r BEL % 7
TR SAER, BIE NI M —FE A B B AR, TR SN 2 FE AR 5 A0 [3]. B R S5
AC BB BRRIX AN RHBOHT I B8 TR0 2 2 0B SR AT o i SO BT [4] . 2RI TR
ZINEE N A IR A SR, IRSE G BRG], MWIREZIA SRR WA IR RS, 17
I ZE S R SR R B 1R S DU AN R RS AT IR NIR BT [S]. Mot ot 1 Hp A% G AR 5 B LR O
MVBLIRFIAAAE [ R, IRANIRDT TR, BAE i SEF GiaE N 6] KRNI ITE.
VTE R AE AL T P S = A 4 BEAR B DX K00 44 H R IR T o A s SR IURRAE , DAL KB ol o,
T B DR s SR ) 1) F S 2 AN B R M BT, e B TR K B R S i e R A B A 85 v A
LA, DIAESNECE RGBT K RE[7]. EAKEMNRM B —HF A5 5 k& Gra & i
R ANT, DL RS LR E ARG M), SR T SRl -G 5 & AU CHE b7 AR 7 v ) 21
WIS AT, IR B SR G g e AR R R B R S [8]

AW FIEIS RS SWOT AL S 4C #iR, IR AFINT HAEN 2 F5 RIS, Az, IRIEMER]. ¥
RS SR SR T, SEt “EEX + B SCIREE . Shal e M sRes . A IRIE AR ST R AR
ARELA N FHZE G HTRERTT 5 o WHICRBBAE SR FARA, 15 K 4C BRI 5 LI IR 1 o 20 = A e B AR 45
&, MBS AT B SRR I = G ER R, BE R A A I R s T R R A S S
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e D ST 2 oR A =t 11 R AVE? 3 A = [ D 4 R v
2. 4C ESHIBIBHLA

20 thad 90 RN, FH XM E R LRI RNEESEH T AC EHHI, 15 AN MY Z R =
N, BT . AR ERIFAE, S E B MAO miE E RO RE R . R
A, 4C B R ILLL N EASAE: V4 %234 75 5K (Consumer Needs), MEFASTAWIEE [ shaA T RimE, Bl
i Al FE ST AT 9B (o SRR . AR AS A E A, T P Z A “ B RS A
K7 [P AR (Cost): MAEF= AT @ N A FE R A, AFE F P I 1] BSOS (e S AR) « 0o BR AR (T
TEAERAR) o MR HE R E T AR A AR, VR AR HAR T g Y i i As s {81 (Convenience): M HL—
IRIEH A R IEERS . AR “Z R + AR + MBI M=4EAERS, FlandEnd
PF 3 ERLIRAC B FE T HR SRR Y iE (Communication): M CEA )] 425 % a) FH P AR N 28 2 S B BRI R
KOC (Key Ordinary Consumer)3 & T X1 7] JE AL A 2448, ST i s & o 5 DLP= 5o 3 I 1 4P 3R AR L,
DL P ORI JEE P R ) 4C BB IAS TR MEPRUR R, RS A AR AE H a3 BR 0T 2R T
Yy s SR EER . BHRFEIIA Y 4C BRIREXT 4P BRIORN AR SR, AC B IR TEANVEE I 2 (1 7 SR A
2, SRCA RE AP O R E RIS . B WA 1, X —ES ISR, 1S Al e ) v A SRS B B
PO T 0/ SR AR, ATIEE & 78 B AR

Table 1. Core differences comparison between 4C and 4P
= 1.4C 5 4P L E R

e 4P BR (FGUEH) 4C B (W Bt B i) BLER
i Bl LI 8 Sy WAL, (oM P
7 i (Product) 1 9% 7 3k (Consumer Needs)
B itk (Price) A (Cost) wREH: ML
T i (Place) @ F(Convenience) S W
1248 (Promotion) Y838 (Communication)
» N o S RT W
W WS LB L% ol
p— P R T — 52 S — R B AR — FORIEE . NS
YR — R (AT — 73 WA R
N PR R % 5L SRR ThRE— TR
ERAE STl R ST A TR AL MR e

3. BHERREHI SWOT 4347

A 5 LT S5 SRR A PR B (BAR f AR SR 8 7 )3 — 2R DL “ 3 UBRINS 17 DAy i oz 1 e 2
ATV TR S5 A Al [9]. FhAERAR S AR, Hdbk AR R MIRIE A, AT, ELN “ i
FIGL 7 [10]. P ATFHRIE, ##AKE 2014~2019 4RAE “ X 117 FLI A ke i o A 82 /N AR R R E 4
HL b, REE EF” b BRI RIB TT, EAE D9 R U i R A AR B A TR 55 EARER
P . X TR, AR SRR IE. H 2008 F0ISLLASK, FhESACE R R M BN I W AR
AT Al A B R SE S
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o ] e ATl b2 B 7 8 s, 2020 4F 1~5 H, 3R R R SR il T 5 401 2887 127G, [A] EL T BE 25.6%,
A N A LGNS 6.8%. 2021 4, A E SRR T L AR ZE R B ERR LK 9.2%.
B g BAEBERHIK 9.3%. 10.5%H1 11.4%. 2023 4, FRE RS & 10,352.9 12
JG, [FILEIGK 12.26%, 2024 4 1 H~11 H, FRIFEIREEEME M FHH 9493.0 1470, 5 EERRF. Ak
B, JEAEG A 2 RIEE, 2020 AEY), SRR IR BRI YE A, [ N IR 2 ) T e E AT HEA
6 Aa, BEE ARG RE NI DL E K — RYIBOR SR, ToE RS T80 R g RN &% . T 5
N, RS REANEE R NIRRT SO 52 26, Wl AU I 2 35 10O oA Tl R AR R Y A

Table 2. The year-on-year growth data of China’s clothing e-commerce market size from 2019 to 2023

3 2. 2019~2023 4 [E AR 3 B i h A MR I EL G K i
Fr FILLIER R Hodf i ]

2019 15.2%  EAEATmEAGC, RGPS E A PR R T (WA B 5

2020 -8.3%  JENEVIAL T RZI, 2k ISR (B KGR g B )

2021 127%  HRE TR Eh & B RRR(E K Geit R 7 IR i AU )

2022 3.5% WATR R AR, 2RI S5 T SRS LR (X Gt R 5 2 i B S )
2023 10.8%  FEEEEMEFERERK, & LSRR (E RS R R )

HAT, ZFEATWSEFIEE L, MK TTg, 200 LA e O #5 5AAR S AL, BhAAK
EGN FWRRLE, BN Abw A . (HMNEEAK & SWOT T 455 3 KA

ERH b, —R 2 AR 5 2 7o A, 81 (B 500 . HSTYLE. Soneed) 737l € R R 3% |
H&R B, R G R 2023 £ R o, 25 5HE STk 7 68% A E I, FRIK T
FL— A, AHEL ZARA SERET i SR, SR AT A A IR A 2 JRURS 58 7 B U 0T T LYY PR AR . R
FRAE I GE 98, B RBAAR T AR5 1L 7R T7R 50+ LT 2T KM, WA 7= A i 45
AT 7KF 1) 85%. AKFTHT R B figh O fm bt 4 [, SCIL 48 /NI IATE 35 90% X 3K, IR RLAR o AT
FN8E 2 N E . ZRKEFR RN HEEIEE ALK, FEd R R (SEO) R ELB R, R
T 12125 05, Sk 35%, LUK I SEUTTE B CBRRL (n “ X7 R R 50 i), N
W R AR S

EHH L, —Rr e F A E, P E RTS8 SR, SERESE 2. 2550
(1) XK B A5 TRk 63%, SR S U SR AA I I, 2024 SEF OB RS, 42%I009H FhE N H G < B
ZACMZ R o TR TE RIS RE AL, 2023 FPEAFE R REUL 98 K, mTATWFY 72 K, i
BRI 3 TG . WitITHIBA(150 N) LA A3, JREI & EEASE 20%, HE DL e <R i
RGP A S Mot dhy, =R MISE AR, 2024 FEF . PRTLEEEIES1E ROI Y 1:1.8, K47
A5 1:2.5. NS A BREEREEA L 15%, H P RIEAC T2 (32%) 5 F] ¥ (28%) . VU2 Jiit &~ AT
oy g, B E RN, 2023 F “&kE” CRSHmzE” BFEFE L BT 47%. AT A
2019 4F 1) 18 Ju/fFRE % 2023 4EIY 12 Ju/fth, FEEB L) KGR . TS R g, F
NI B IR L, 2024 A% RO E B T 7 ik 45%, PRI R TR o KA. Al T RS
N AR 2 ) 8%, AR TAT P 15%.

ENLE b, — R E Sy S E AT, SR TN, 2025 4F [ Lo 2E T UK S 2800 12
TG, FEAMKER 19.3%. WEEME SOl BUE 1P HERBA RS, 1T ROCE . RIS shhEE
ARAMAN 2 T 373 K, 2024 4RI B RIS 5 3R AN 22%, ThAEE I : (B I AR . & 4 N AR) T 378334 35%.
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WAERT) Bl A r=ae /1, HALE 3 Fh IS 1 & s AR T A7 35) 30%.,  — /& 95 1% FL R 7
MTTHAR], RrE T Lo T5 R 25%, AN OO E W 60%, &A@t = i J5 . RCEP 4E
Ba, HEORERECBI 15%F4 % 5%, D 82872 72 Nk

TR b, — AT E S A #vk, ZARAL UR A+ 4k, 2024 SE7E R E Tsp B " &4,
ks LR AR A 1K 15%-20% . £ M h “ASM ANNA” HLH GMV B2, & “/NEX” KA HRER 5
W . —RMERBUNAFRZ LT, $135 2024 SEARHISH B A [F H ik 38%, R H4 T 10 (1)
AR RS NIA 12 70, N BYETFE SRR, SR EET G ENH T BEREA L
8%. —AEIH T ARSI R, 2024 FEEIIEF LR 9 ANE 48 A 26%, TR AN N 320 I
W22 280 Jo. FARAHTESNIE 47 Y, (REHTE & o LR 55%, S EUh AN 18 B2 PRI

Table 3. KHD apparel SWOT analysis matrix
7 3. BB E SWOT £ #ker%

i S

1 ZAMBIZEREEIEE. HAR. RITREE
5 (S) 2. NI AP ) E 0 5R H
3. KRz E 2%

77 it L [R] BLA™ E
ARG RN HE T AN 2
O IRIE AL RAT
JiE - AT
A LR R G AS A2

FHH(W)

a ~ w b E

=

FEI S 9 s A W
H£(0) 2. BRIG5> Tl K
3. 8 Hh B T T 4R

1 ATlksEg A #vdl
JEH(T) 2. PEARPURA R ETY
3. JH B BRI T

4. BENRSMEEHEIGREE
4.1. FramERLS M E LR

PR S BE AR R T 80 T ahid, Hrh V2 R FEBALI. fTUIE H, X5 f i % S A2
HEK, EMBZETER T LRSS, £t b, SHERE UV E, RTINS SES, Hk
ZAMEBLE A S GRS FEAN R . SRECR A “HSTYLE” R RHAH 100 AN~ dh B2k, #2 i
TR 3 s ] 24 i 94 T T e s A B BT, (EDRAR 22 A7 S AR AE (R BT AL IR, S A A5 9w DA
¥, TRZI 1 AT B 0 KR E

PR & LR SR v, FFETRAT H s, (HERZ MRS M masE, & A, B
a0, “HSTYLE” 43K L2k 100 AN dh, (BARZ 7 fhAF A R B AL e[ 11] . BEAE UGG, SRR &TT
UG BRI UXNEE, IBE L 80 M, WA M. SR ISR, RO RS RS,
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25 it R IS T 36 FLIBR IR I 1 S R, 2021 4R ¥ S AT B R R RO ELIBRIR IS 1 ot 14 AT
87 ARKRMEIITIE 7 S IT AR S5 T 2 =07 AT bR BURT, A ST o 409%. K
ki 30%. K7 0% SR EL B, (HZ, ShARE —IRET R BRSE AR TS WS, HEH 5
FEARS AN — B W, 5 5 L B s L i EE (87 AR O 1% - QueestMobile 1 €2020 435 [ S ke i 52
&) LR, 90 JEAT 00 Jim B ICUE dh AT B M AR

42. ENMREEWL

AR IR e —, BER— A rshet: “FEZ, BEE, MHtes” , “ERAE.
P BMRERERERRT, 80, MREREMANTIY IR T, BN AE SR SRS T
E—ALH[12], “YEM LS BRE ML, X R A @ KRR A = A RE S . X P 2 [H]
I JE A _E R LA, BRAESEE = Sl . —BOoR UG, 1B RARE ik, “ 23”7 f1 “ b3
B ORES R P s A, BAARE RN, BN R AR N R b A
SR S, YR 24, DL, ZAUX @, A AR R R A R R
HTH G A A e B BRI [12]

FHHR A A H AT AEHEAT (A2 A 1) R E 1 SR, (H2BEE B ATHb R, AMTHIERZ T
MIBIAE LR EIY), AR EBA N TR MG LN AR, KRG EANEEKEMNEEH. Ei1X
PG OLT AR AN = e i BT 45 6, IRZE 5 7= il tH I SRR SR B RIS 0L o SR A0 AK 5 Ak ok
VLN L EE s, A 7E 100 3 300 2 [7], SR G AIREE, EHREREERZE, NEeHiri
TR PFE RN A k. H RTREAE B e 0 BN A R AT kR, SEOTTRIE SR,
[ ()25 % KOT A28 2 48, 25 % 2 40 =g a e, iR 2 82 RIFIAE , feksz i
AR H S, £ BRREE T 5E, HARATE RIS SRS, AT 0 0E S e &8 i .

43. EHRER—

TEMZSE T, B S RAEM B4, WAL TSRS, FrDUE o8 MR RIERA Z . B 1
VA5 I 1 X 5 B A WS 0, ARl AR Y 288 R s R A i 2 2 — Sy i SR ARG 1R 9 B R
o tbAh, —SeE AR T B N B BRSO SR IE AR B B A, SRR IMEN “HE4LK
2E7 0, i H AT D SO L R G . BARIE A 2 TS R R IS, H a0 SRR A IR R
by BARTT DA RS RA, (H44 T R 48 Eab X, 6= 2871 Il o AR A 7 5

EAAR S W EHFBRMSE H) S, —REER, MINE - RMEERI %, J7EBRAR
H—E WAL, AERSEL T EESES R WRBNEGT Sz HEE 2L, maerEEing
VBB RACR . FRATVERENTE ) 15 v AW 51 2 R 0, AN an A 44 B . H2 i By ) 5 R B A
IR AR, BEAATT DASE & S RN 44 B, (EA— e v AR A RS 2. TR R, R AA
ST BOEXT I, shZ A0, SENGEHEMEA . HAr, WEEREAnT L, mREEAEHN. 7
BRI E TR, SARMER 51 B 1T =
4.4. RSBSREEAF RO

A S AE N 28 BN A BT 1, g7 1 DARDK B AR IR ) G — 7 iia g R &, BL™ il A1 BA
Ry, PA=AN NA—ANEIBN, 3 S5 50t 7= b Xl e v AR b P B, DA Lk i R A T 0% 3 e g
ERR, TBR— MR ILEA, 7T DA R s s R . n] LR & BN /N B I 28 78 85 N D P i
Wit AR, BREEREANR, & @ ERA L.

DOI: 10.12677/ecl.2025.1441119 2160 TR 4TS


https://doi.org/10.12677/ecl.2025.1441119

3% 45

BIRTHHRA Er (2 B AR A AT 9 0 H R RN, (B A RN ST AR, SRZTH O,
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AR A B (1 il R R A AN SRR T

5. BHEN S ML EHERERT R
51 “SM + E#” W&~ mE

BEXE AL AL ™ A R, ATEEAT AL T R GUT A, RS EEIR R S AR T
S FARGY), LIRS, SHCESCRIGEREN “ RO E 7 R, 8 XRBERA AR
it AL OB RO IS, BRTTSCARI IR W] DU 1 R RO, K 80 ST R AR A Y R AR +
3 KFEHE T hh (AR @S ERISCEI, I23hHLEE)” » RS A A& AR AL BETHIBIIRN, i,
TSRS 2 H IS, T EAA T R SO I REOR A4, AN AT S T R R 7

AR A o L i BE AL B R ETATIE ok KUBRIN 7 (3 T B (o) AR IR it e SRR s RURR I 1
it R R, g R R TR 2, I HARIE P E SR SRSk, DU SEIRAHSE G, EEK
ENZYREE R, DI XS REG R, B2 AT b, T HAS T T URERANR R S, (HAR
PRGN o R DA 0 SRR 1 7 9% 2 A0 At R BT R AR EEL T 9 RS A5 R RN BK A
T3 BT T LSS, TR i ELE (AT B 5 v i R B TR BE AR SOt 3 7 A A =
i TikTok/Instagram AARSFI . + EREH I G28, BOGA LA POEBIE S FETH i S &

5.2. BFSEMREES RS

THURH AT R L 17 8, R4 7 ] DU N A S MR A, D6 T BE AL AR AR B P00 A [ A% X)) 7
PR, 6 R P (SR AR T ) S CBYBRIT RN, XARER I P (B AL R PR ERE s 1B TT LT R
Hi= Raidta, 5T L@ ReH™ KRG, Y8 U £ Soms PR AR P2 R, R R SR AN 15 K
GARE T R, B TSRS AR R A, shEA R NARTE AT S GO B B AR, A EEN, 1R
TRUEF= SR RIS T, M= e L.

YT ZARA. UR S 5550t FHEH I “Hrdpal” RH05= 0, SRR o] DUE A0 i N oAy )
FEAR S, REmimseg /1. AFFEE R “ASM ANNA” 255 % SR 5a4r, Sl A8 4 vl LU
Z R RE LS, HE A FEAN RS X T 7= 5, ARV B TR R e, ShER A M 4k 2Rt A £t
IEBE A, BEARAE P AR A . o] DUEE 52T A1, s ae /i b e,
BV [N, BEEEHEHETEH, REEHAR, o] DUBE R HEE S . B, #7
IR=E o B NG ] CIE &2 <
5.3. ¥ EEHED, BAERER

BRARAC B Lk SR IR S5 S =R, nr LR Sim A m A 1E, ALBEERRE, 4ik
Y . R, $ROETE 2 DIERE, WinAiciE . e IR, WEAFE PR, tAh, EE N
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