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Abstract

With the vigorous development of e-commerce, the express delivery industry has seen a continuous
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expansion in market scale, yet homogenized services have intensified competition. As a leading en-
terprise in Z Province, S Express adheres to a customer-centric philosophy, but its services primar-
ily focus on major clients, exposing shortcomings such as imprecise customer identification and in-
sufficient personalized services. Through questionnaires and interviews, this study analyzes the
current state of customer relationship management at S Express, identifying issues in customer seg-
mentation, customized marketing, customer retention, and management support. In response, op-
timization strategies are proposed, including the application of call center technology, a customer-
needs-oriented approach, refined customer grading, and personalized services. This research aims
to enhance S Express’s customer relationship management capabilities and provide insights for ser-
vice upgrading in the express delivery industry.
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TR, BEETHSHIER R, REPSETL I ME RS K. SR, AT P 5K [F
I, RS A TS H R, il 8] B 58 40 200 o A% S8 4 1 I 55 R 5 20 7 R R B RE 1 SE A2
PR folk A LA E R T R R RTH R R ES RE, A R T A R IR AR S5
. %R ARG E(CRMPE I B B 2 TR, s LI F ohrhaty, R EEES 5
b, S P AHE R T HRIEATLIT S, R REEAMGEME S, EEE KA
AL T A B AL R o R RAE AR . ISR, BRI R R S Tih, BRI
JBINE HA POETETE .

S MRk AFIER Z A BARRYEM XIS A, S IBEROR, (HIER R RE B TR
FURBIAKEHE RS MEA R . 2 e RE 1 5956 M L. BRI, BTFE S BRI Rl & 7 R R EBLIR,
I3 DAt SR, xR T ke g T BB S RN A PR AT 2 7 R R BRI S .
MR R SORT, ASCK % A B 5% P BB A &, e RIBAT W3 7 ¢ 228 B ) ALt AT
RGN, FERFREAA CRM BT AAAR . NLEESORE, Bl HEHE SR, - IHEPEK
BETT SR, R AL SR T 7 R S AR R SR S B B AR

2. S BT CRM IR
2.1. SHRIBATI BT

S Peith A T B T P SRR A, MER Z X KT i B B T AL RSy, S Pu
FE I LA 5 SR T (A . 2t R, S DR A ) R R 45 AT IS 0l 5 78 2 1
B, 7 Z QOSSR E B A, BRSSP R e
2.2. SHIBAREFL BN
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S AFEINMIZKEFNT, W EHERRIF TRILTER, DRGSR %

R ORI AR KA B T REVENSE S AR IR ST s PR, EESHB . A NAE ey H AR T
Dol B A B e O, AT ORI, TR OR . RO AR 55, HESh AR
NILSEE

Blszg P A MRS R BRI 2, B S ARIAETITA %7 ZHR SRR T I %
F R IR S e A L RS, BB AN B . AR, S A FEIER YRS AU, R AE
B A RIRA R PR R AR TS -

TRz RIGOFILME] S ARRS M . BEFERY], K% - Py ok (A = TOT A8 &
£ BB R R SA AR, MR ). Bk, S ARMEMRKR T, NEREHEE, KiE
Ht, A, FIEERAIERR.

2.3. SHRIBEARIERAXAEHIAE
AT E S RIB AT R RAEHIVR, ASCRA WS RELESRERAAE2].

2.3.1. [EEEt

ASCRAE P NPT —REFEE SRR SR, SN EOREEYSZIEARER. B RRE
HIR. BRI SR o BNy R A 5 T E N E A AR AR BN 1) IR
MEFRREHEE . A SIRREEA L T S A7 R PUBAT LK) CRM BLR[3].

232 AEANFMAER
WE HRET TR SRR, mipde RS0, &5 IR SRR RS SER, FFEEHLs IR 55
Sy A [ B T e T 7 P 5 R R T A (4] AR5 R CL IR DT R AL b o, ZEIE TR .

2.3.3. BEHRAERF

AR R F R A1 7730, BT . T NSRS E. XKIEST . ARG h
ZERBRHIHIX, B RAEA B I . JER A3 500 4y, [EISCH 23 422 4y, A 2k N 84.5%,
A B R 2R

W 1R, ARG L, Lotk 227 AN(4 53.8%), T 195 A(i5 46.2%), 54kl A s AR
PSR ST . R B, 16 B LLUF 41 A(9.7%), 17~29 % 170 A (40.2%), 30~39 % 141 A
(33.4%), 40 % LA .70 \(16.7%), HHPRFAERELIGBMEANFNE. EFMMR -, Flps AR
91 A(21.7%), k5T 128 A(30.2%), 224 96 A(23%), HHHEML# 86 A(20.4%), Hi @ il EZ£
NI, EIBTERR AR . IR, AN 2500 J6LA T 86 A(20.6%), 2500~5000 Jt
140 A\(33.2%), 5000~7500 Jt 159 A(37.7%), 7500 Gl I 36 A(8.5%), WX AIKGZ 5 [ B T A [F) % 2 B
AT ZRARFALE o

Table 1. Sample statistical characteristics

F 1 HARGIHHEE

mH PAES VEFN ) Bl
% 195 46.2%

P ’
& 227 53.8%

16 Z LR 41 9.7%

CS ’
17~29 % 170 40.2%
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30~39 ¥ 141 33.5%
40 L) | 70 16.6%
= 8|28 v 91 21.7%
STt X DA 128 30.2%
Rk H HIFME# 107 25.1%
&2 96 23%
2500 JLEAF 87 20.6%
2500~5000 7t 140 33.2%
LN . B
5000 75~7500 7 159 37.6%
7500 JGLA - 36 8.6%

2.3.4. HELERSH
1. &P ik B

W 2 5% 3 fin, KREMEHPGEMRE LS. A MHAREAL 1 kI 4 A, 1~5 k&5
53%, 6~10 /¥ & 35%, 10 XLAL3#E &5 10.9%, FRAFPLE E A B & A G P AN o sl 58 4. AR PR
BAFIRIRIES M, ARSI 31.4%, [ 5EEN 81 A, W OWULIEREERETRE, il

JSEANGREALHES™, T ER AR o

Table 2. Monthly frequency of courier usage by customers

* 2. BPEAERRENR

KE ZN7y Ees
ARIIK 4 1%
1~5 & 224 53%
6~10 % 148 35%
10 RBAE 46 11%
Bt 422 100%
Table 3. Survey of customer awareness of courier channels of company S
F 3. BP TR S REBARRBRERE
RE ZN7n Ees
& 81 19.1%
AR 132 31.4%
M _ESRRHERE 184 43.6%
FoAth 25 5.9%
Bt 422 100%

2. FARPRSE AT B R /R

I R E R PR A L SE S 12—, WRE ROV IRIEMFEES]. s 1 R, HERI, S AF
FERCIR IR FETT I AFAE AR IR, IR S “ BIIAAC T R AE 2 RBCIR ", SR WI A b T 15 A7 7E i

Ja, gl E.
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A SERCIE AN B i 25. 60%
FIEAT 5 A fE 2 R ALk
[ RAT K F-24h 35. 70%
AR T 48n
iR KT 72h 19. 43%
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Figure 1. Customer-identified areas for improvement in delivery speed of company S

E 1 ZFRiNA S RBEAFRIREREFELHNAER

Pk GE NN IE AR, HIRS S EEMME FRK[6]. 1k 4 s, HAERR, S ik
BAEWERE S 51.9%, k& 34.7%, RWE &G 13.4% (57 N), #2027 RO 53R 4% ) Bop

By RZIRSEIR, W R IR SS B R SR A TR (7]

Table 4. Customer satisfaction with courier staff service attitude
T4 BRRBEAGRRESESEE

REWR N7 el
R 219 51.9%
— & 146 34.7%

7= 57 13.4%
Mt 422 100%

3. BUIRFSHMMESE L

i 5 55 6 P, fEMRSHIE T, HTTREESME S Y 56.8%, —M i 32.7%, ANHIE L
10.5%. EBAHEE T, ERWEN Y 48.1%, —f% & 36.7%, AE G 15.2%, AmEE Kb

MR, RS AT KT D5 BRI 2R [8].

Table 5. Customer expectations of company S before using its courier services

F 5. B S tRibfERATAVAAZE

mHE A =]
B 240 56.8%
—f 138 32.7%
AHIE 44 10.5%
Bt 422 100%
Table 6. Customer satisfaction with the overall service level of company S
F 6. B S RIBARIEMKRSKENHBEE
REWR A =]
WE 203 48.1%
— & 155 36.8%
AHE 64 15.1%
=878 422 100%

DOI: 10.12677/ecl.2026.158907 554

ESREaia


https://doi.org/10.12677/ecl.2026.158907

w2 fos, BN S ARMEEN EE R BIRICN: BIEIE. REBA EERRBEREE, =
N RRS KA FIFRESEE . BRSSP RRETHO]. Widk 7 R, FEBRACERR 207 TH
WA “24 /NEFIARVR” B 20.3%, “3 KN &5 36.1%, “1 N7 5 34.8%, “—RLLLE” & 8.8%,
SRR B K, B EIRE A, B ELE.

PIBACER T T2 55. 21%
AR A R 38. 86%
TR R R TR B EE TR R A 44. 54%
Buh RS T AR 28. 43%
PN RRA A 43.12%

HoAh 31. 28%

0. 00% 10.00%  20.00%  30.00%  40.00%  50.00%  60.00%

Figure 2. Customer-identified problems with the overall service level of company S
2. BFIAA S B AR RAIRS KT EER G

Table 7. Proportion of resolution timeliness after customers called the complaint hotline

=7 BPRITIRFRIEERRAVEELEL 5]

BVFAR LRI 8] AH =]
24 /N YRR 37 20.3%
3RA 67 36.1%
—RAA 65 34.8%
1> 16 8.8%
At 185 100%

4. FHRIE

P B R AR R R UK I E BB AR[2]. W 8 PR, BN S AR B ILHAET
kR, HUOVEER ., CWARFURL . RSB 3, W2t L 05 10%, W2
A AEAR AR BT T AFAE A AL -

Table 8. Advantages of company S’s courier services

8. S RBARIREBIMS

BRI A A% =]
i s 108 25.6%
EEER 85 20.2%

R AL 65 15.3%
BT R 71 16.7%
SZARIEAT B 42 10%
ATFEEET 51 12.2%
&t 422 100%
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FEFREBCERITH, &IOS RZEARFFRGEIRTIE, LA 48.2%, (URT sz et [7]b
Et 41.9%. AL, 2 P 5t S 045 B R FR Y (37.6%) I RUFE T (32.8%) - 1 4% A (29.2%) A J7 1 FR 5 (18.3%)
E VIR

TEAEAE R IR 7T, 252 N(59.7%) B HE#E S AH], 137 A(32.5%)Fm—Mt, 33 A(7.8%)NE= MR .
EfFERENE, ERSMERRAMER 44 B2 P9, H 27 NigBEAB R, SN2 RS S
R BT B0 A5 o

2.35. (EESHERE

AWHF K Cronbach’s a REC M G5 TR . &RER, ZFPWHEKEER Cronbach’s a N
0.873, %I EE K Cronbach’s a 4 0.861, ¥JKT 0.7, ULHHIERAR &N —8E, FEERL.
K KMO 5 Bartlett BRI AT IR HEAT 205 7041, 45 R R KMO B8 0.842, KT 0.7, Bartlett BRIZ AL i
%7K 0.000 (p < 0.05), UiEHEHRIE &7 o4, nEEH RIGFSAMAE.

2.3.6. XM

WFFEXTACIR I R MRS AR RS R P R B AT ARG T, 45 R Wik RS & P
HEREZEIEMX(=0621,p<0.01); MRFELESE 7 WHEEREE EMX(r=0.704,p<0.01); #Hifk
PRI 2% 5 % P R B 2 IEARSE(r = 0.658, p < 0.01); Ui BABCIE I . RSG5 VR AL B R 2L 5
P P R ) R 2

3. S HRiE/\F CRM HZFERY )8R
3.1 BERPXAEEEFEAENCIE

FEVIRT, BRrdon: “ARERECEBIEM R, HRN=RAMEABCE, BRTR A U
B2, XA 2R G EEHRIAPIE AT 7 hAE RN RS R LW BRI PR, AT
RTEES, A EY) MEANI AL . 7 EEEMATENRRR: A E% EER IR
B, MR TK, P SRR S S MM R, 7 XL IR BE— U] S PR A FE
Kimlcik SRS ETT AR AL, T HESHESRS R THRER, S AR RREH
T3 HAFAE AR DY ] i

3.1.1. ERIHAIFAD T ETR

S BB AT B Z X E FE B U E S 8T, KX AT RARE AR RVR AL ER R A
o, B 24 ANIFLLET RV G EL A 80%, S A E SR BCHLUB R PR, RAEN & HEAT
KA 5 [3]. BIELE R R4S J7 T, WANRICNRCRIS AT, = RG22 L.

312 MEULEFIEHRSERFEZ

S NEIMNE T RAE LT IR, BAL T LI P b IARACER [2] . PR 53 A T E SR i&
PR, IR BRSO R Pl s PREAR (075 2, TR T R RER T R T R . v F] ik
B EARA) 5 T, Hp 2 H KA TORRG B L . AEBLRIEHEIT T, AR S E R
e, EMEEAL.

3.1.3. EPXAETHRRYER

S PRI FI IR B L AOGE A KA, REE SRR RPABZIRE]. HELR, @M
KHEFAGHA S ARIMIZ 7 31.4%, JEEHERZ IR T HKIL 60%, Sz MR B, (HA F]RAE
DRI Ao AR R 55 B ERN B B P IT R, B T 8 AR Bl A 7 7 T ) S B
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S AT Z R A E BT B kR PR 07 2 P ML N AR S EATE, s oK,
RIS A1 2009 8 AN, B ERET B R T, Bk Z T ERERIIT]. EROR S B R FwTT
M, AFBAAL, RFENFEOVHR—, EEEXNE N RAEROBEARNE BB,

4. S BT CRM L ERE
4.1. FEM ORI MA

PRIBIFIY h B AR EN & T ARG, SEHlak. i, 2. M, 76, Bix. FELn
Houi RS ThEE . BT PUBAT W ARA R E, WL ot R AR BRIE 28 =] ARF 55 5 SREEAT e itk it
PSR THS R 5 M 55 i

1 RIS . FEI LN PSR SR, R RS SRR . AR RIR R Al IR 5515 B
FOURPE, BN SOATBE X2 P ok r g BEAT AR A5, BRAIE A R S B IR 2515 S

2. b 552 . 55 AT S2 B BT AOA TR GS, AONIREML S B L, AL S5 R
I 1 238 HIAH NI AR 5 i BN SO AT BRER IR 55 -

3. WLAIMRSS . FEMEINL LTS SR RGREEMRSS, B P BZE B (k4 . FHLS . bk A
RER)FNTLI ., FHRZEMRATTN

4. FWCF BOR. RIS N BT RE R BRI IR S AR N
LT AN IR R IRSSEEHATRF SR BUME B RS EM R LN RAESLAL R, JHast
HAER, KERBE .

4.2. BPRFREN

421 UBEPERASE

PO ATI A G RE P i, RSB O . RERSSE T FRMK, WEE &R, &
WA Re B E N E I LI R R R

1. UL PR o 25 P A R EE BB, Al 10 5% T 2 2 L Bl S8 % P JR T, B i BT
WRERE .. B 5 TR ATl BB T A AR AR G, NARYE 2 75 R il e S T 6

2. WEER PR NI . 2 O AR 0 RN, LA R B N BR8] o DR AT Ml B i i
wPE . BPLRAE . EER PSSR, Al R P EKT .

3. ISR P VRR IS i, Mg B XKERRE AR 50 24, WEFEER. TRkS T R4
A5 HREL, AT A L5 A IR SS

422 BARPESRABNE

VR AT IR R B, B IEA R W 7 SRAFAE 22 e [4]. B ZIR AT, laRas DL K
2 AL A 1) 5 R R KM, TSt AN [ A o AR B I 2 P SR B St 5

1B REIAE . SRR POV EA R B KRR R, PGS RS B EK, MO
N TTERANE, HOBRRIFIEERR, gERRABK. P iRss B2 LR, NMATE S E
PR, RAEZ RS, RFRIOH RS BT ARG[3].

2. PRt HAL R P TR R R I R, A RE DT R, (H AT R LR A (e R
%, AWiia L AME . TIER ST SRS, ER TR R e br R T, BERR RS T,
WA R WA . X TS EIEALE M E R, AR i k5.
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4.2.3. FFRAMMELETHRM

AR T R R R TR, R YRR I E 2T 5.

1. ARGl B AR B i) B 7 SEAT AR 0 1, RTHE SR PRI . I AR BUR IR T, AR
Bl SHEREA AL S & W AT E R, ARG K2 03I BRI T3 % 7 B0 iiAFE . s s —
SERUEL G ATHRANIS B, R 2 T 2 2R HERE A AL D R AR SRR e e L2y, SR EAE
USSR

2. itk APP Zhgiil. HRi% )™ 2 RABUE/DEFF T8, APP (i HIRAEMR. Pk =] Wit APP
Beit, 7 S A I SR S B, S i A Th RE VL, DAAE R B N B S RO K T
R e I BOE R, AR SR RURIE RS IR, BERT T RS RN (] R, R DL
. [FINATAE APP JT i TRZNE GTTAE, FRARBCIE AT $RTHRCR, BUik e e T BT SN, Btk
BN ASETH ARSI A . PR COE T SRR S, W B IS BT O, R IR

3. JFEF BV . T RIE . REEEFRIEAF W, ToIAGREW, WEFREE
PR AR HI, BERE AL, SCRA RIFEAECR

4.3. RIRECESRNSHMULSR

W& ELEREIR, TR R BB A S UL R 22 38 R 0 58 1) il s s 20, X i)
R EL RO 2 7 i e S B . Rk, S BRIE S R MR B BEIA AR S M B L =N T REAT AL
.

4.3.1. FBEESHRRIERE

S PRI A T NGRS G I PR ERVE AR, WIRAZEIEIOIE . BREE. HEMEER I IRIT N, IER SRR
RAFFANFISE R P SEAT 73 FAE . [RI, (R0 PO e R UM I 4% Ve 6, X O3 R0 R AT M 2L
F I AIEHIE TOERRAEN . BeAh, RORHRIFIR 55 P RUFRMA S RN R ERE, Wik
VERUVER) 01 45 4, XdMERAE N SL AT BRI BOAb £, A L SR T s B ) o AT N R

4.3.2. ALK IRECERRSSRIE

B RZEE A B BOS [, S P2y =] N S AREL IR URE o PRO% B3 AE IR AT NEE I L 1 B
EECREE T, HIINECIAIS (6] BRAEAEAS 207 R Ja 50 S ot RO AT, 88 S s Al B R 2 7 AR5
[, N TE R SRR, B SN BB ANREAT BN, RIS R B SR IF L4k, b JE 24 %y
X E AR S EMER T, AR E R A BRIk S5, AR T2 7 i

43.3. BIAFERFIENH

NBAORICIE RSG5, A N S P VR AL, 7R AU I AE BN R g 2 R I
I ARG AS B KR S I R AT VP 4y o B IPINES IR S P RGBTSR, XVE EGm N RS TR, 6
Beffi 2 N BT . [FIR, @ R BOmE, ik A ], I A BT R BRI )
REUR) 551 55 S FRAT, T o5 408 A A i P % AR 55 i oo

I LL B, RENS A RO B B S EE A, SRR SR S, DR
S PREE A F 2 7 R REHKE

4.4, BREZRI4EIH

4.4.1. BRSREBKE
PRIGEAT ML NARYE B T A FNE S oK, SEERIE. &0 0% Wl SRR, mTiK
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P2 PO AN RNE oIk R E S EWE, BRI REAR S WERS . HRES SHHES
3]

RARN AT R m B R A R, TR, MR R RIS AR S, WA SRS H
gl BRGNS IS IR A . RO EREAZEMER S, TSR RN L AP,
SR R, Al HE DA A R S5

AR RA AT ZAMNME . RIS IRE P A MRS S H gt RRgthig e H Rk
NGRS, FIH B RS SHVER AR KA TR, AR E; B ER7Em@ b s /13240
BPWEME, MRAZHRIER, HEshHmEia% P . SAmsBuRE , ol seATBUmeEcE, H R
IR R — bR ME RS T, SRTHEWE

FARE P AFERE R SEHAHP, REEAEE. EREKEER, NIXLE P HAE RS
P RS EE, mr k] R . PR P Oy AR 2, MRS S E B R . R
FEARFERAFER b, ROARAE AR KRBT H W 47, B mia ek P .

TR P RAT BN R4y, e R, b I e .

442 MEEFPEBRRE

P 8 7 25 PO EIR AR R AT E A . FP e 58 FERIRRIL S EE RS SR . %
FEE ISR E I NI A RS, AR R, 2R PR R RS P R 2
G P R .
4.43. BEMIAGBRFZKFE

Poih G N 5 R P R EENB R, HERRMVERN4AEY. WA ST IE556%K
R E R P 5 M K A VESCR[6]. YU RS I IR AR T 2 N B — ik RS 2 7 Z A« — % —7
MRA AR, DRI R 2 7] B35 A4 TR 5 35

—IRIRTHIRSS A . DOERIEMIMIRS IS, R R L AR, RESL “LAE P AT 1ERSS
A, TR

TARANERMAL N GBI 2020 4EE K W G Pk R ERFR S REGE, P A F Al IR TGS A 5
VERME K P SR SR, X A AS [RTBRFR PR PRt (R 40 A 3 o RIS s BATF R RE I, B  25ANMY
FFEH AR, IE RO 55 RS WS 55 RN, fH R T, BRI E L.

ORI A TR . RS s R, (DU S AE RN T, TR TR S EEAZ

VUSSR TE I B 5N R o [ A AT Se bRt ik i SFL EMS 55247 85— 538, 78 IR 45 1 FE AR o7
TRIFAAIES, H5E T 5 TINER, WO R0 RS A5 . PRk A 7] RN G — 35 34 5 ™ A 22
KSFRUE, TR FIE R .

4.5. BPXFRHHEY

451 BPFRATE

LR T B SEL RS ANTER B AT NI T o M2 P R R OB AL AT, A B K B SR SR T
BT NTRINGE JI[4]. S Phith o ] w]H I PE XS % ) Bt AT R, T AR 1 o R
BARSSHIFOR, RATREEEZ LT RS, W% BB S8R, B E 3w N 7R K,
BIRAE 0B, AW R

45.2. HEEPHEED
BN, 2 AR SR R R 24 =) AN, FeHRAEAR, 5 S8R RUR[B]. ARk E A

pain

pain
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AIREE, NP A X 7 TR B A m], PR Ry A M SRR B s X3 2 7 HY
TRRIS 3R Im], LGRS QENE; XN 7 IR FT ARG O e, I E AR XTRAAMER R K295
i S AR, IEAMTCIE# R A, B vl Bt Al F % . e A, BSE R Ak
JRP, GRffe P AN, BEAPRE 25, FEERE SRR,

5 GRS EN

PRIGAT ML IR AL T PR A SRR B, RRTTIA 584 A, ISR b IR 3 o PRI Al s 2ty
FEEMZ P ORAREH, W RTIRSSACHE R TR S F), MERBEILRNE R RTXE S A
w AR AT, 5 DUR AT A e S .

By BB E R RET RS, BRI R S B4 25 5 IR, Al X & AT
A7y, P AREF SRR Z . MEIRSS . BT EREZIEE, WASHHESEHR, 46
FPURBL SATREST 5SS FRERIR, SR XRS5 T %

B MR ORRE BN, ITIE SRR RS B . IR TN SR s R A R
HEBRAEBTAE, K48« )\ %0, B OB PGSR, SCIBEIILECE, RIS BERS
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