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Abstract

This study develops a content marketing-brand identification-brand purchase intention model
grounded in Uses and Gratifications Theory and Social Identity Theory, using Xiaohongshu as the
research context. Content marketing is categorized into functional, entertaining, and emotional
dimensions, with brand identification as a mediating variable. Analysis of 200 valid question-
naires reveals that functional and emotional content significantly enhance brand identification,
with emotional content exerting the strongest effect, while entertaining content shows no signif-
icant impact on brand identification. Brand identification significantly promotes brand purchase
intention, partially mediating the functional-purchase relationship and fully mediating the emo-
tional-purchase relationship. The findings highlight Xiaohongshu users’ prioritization of infor-
mational and emotional content value, offering empirical evidence for firms to optimize their so-
cial commerce content strategies.
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1. 51§

B B EHAR S S) HM R R, #EAC SR IR T BN T 28RBS B SS EL B AT I ok ok
MEFIE . S54&5 SRR LA, g g P AR N 22(UGC) 4 X H ) AR 1 55
Jia, AT ST A VA E R R SN, BB A A L R i A R T OB SRS
CAMARYE, SiENAREIRIERHES SEMGEEE, JHEEERE. R, BEE A Gk
AEASANWTEEAY, AN [F) 2T P A T B N 0 S RO B R R LA A RRR AR

NLPEAE NN AL XS, £EESZE. X EFSHERREIR T — A& H @
VAR D, PR IVERIAE TR AR50 EENARBUH SR, HAETLE) I LR AR . AH LG AL S LR
F&, NBERIEARIKS GEX ), TS E R P S R T AR . I
A S 0 G PN 2 A T ) S SR i R S R, RS /N A BT T AN R P 2 S A e e
FE TR B e 35 e TR ORI FEAT AR A B o o R R0 A DA 908 9 24 R B 5 1 FRE A R B R 1) R B 0 3R
&, WREEEANRERS MG EIE B R AR, M OAR AR 23 ]

FET I, AU NI, BT S IR (UGT) ML 2 A R 3R (SIT), N A5 # X
SININRENE . WEERMERIG R = AR, SIS A FE T g, MM A E R - REOAE - S
V) S 7 RS R, PRI AN R Y P 2500 3 o 3 ot RO ) B ) S i IR KT s L, DA s 4R A8 F R I 85 T Y
REBTI, PSSR BRI S %,

2. MERGRR SEIR B AL
2.1. AREHEMRER
P45 (Content Marketing) /& # il i 4 G FIAERE AT 406, 06 LB DI %5, 5 H
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PRy 238 @ ASLER R IR L KR B A E A 730, Pulizzi fa i, WRE M IIOCEAE TR A
EE BRI, MAFERHERS W[ 1]. PERTFREARNERE, AREHCILGEFHES) AL
ey BN AR b b R 3R RN B Ve Y B T B

TV A I F0 3 DA T P 2 o R SR A R I G B R 3 . Holliman 530, 1y i & P 25 BE 8 $2 THH
WESHEMMMKR2]. Lou #—HHa, EHZEERET, NENGEEME. BARMEMTERE
IR 9 S PPAN (3]0 Plessis N, AAREWHMEMHENES S, MU TSR R M 7L 97
SERIBRIEA4].

[ 22 G vh B AL A AR, i, 0 NS E YRS AT T A BRI A e RA A L SR AR
THE B BN ZE[5]. WORRWNE B HBMEMG IR R EEYEE (6], /N RIVE BME. B
PRI 2 P 9 R B e AR 3 P AR W SR R [ 7] I BREE K W28 8 0 s . R A Bah2 5 =4
FE[8]. S5A/NLHBUUARMEMAR /> EAERR R, AN E MR NTRerE 1 BRI AR
—YERE . LESR, AR AEAS T & AL X S 5 AR A 22 R (9]

22. ERSHEERUATHRAZEHIE

1% FH 5 1% /& B2 (Uses and Gratifications Theory, UGT)I\ N, ZAFFIEW IS HENER, Mt H
G R FNEFEAE BN WL, DO RSB HERRIE . BIRRN Lt BT K[10]. BEE
AR R E, P AR ESNERRHEE AR E . ENREHERT, ANESEEPN AL
ZRATE R DIRetE AR B B AGE S, W E B TR A A i AURFIANME R
RN IR TR R o 15% S 1 PR 25 Ul o R R A R TR R IR AR TR SR . N A R0 R T R oK, Y R T
Gy PE AERER S RS BEFA ] o /NALH P BB 1S B R AN Sk ), DAt UGT B N AR N
BB R i RO R 52 (4t B R AR

2.3. mARMRGE SIEILERM

wi A 7] (Brand Identification) & 7 2 # # at ML S H S E L. B IRBESAHIBC R, I bbb A8 U5 & oA
NN O FDIR S o ZME& VR T Albert A1 Whetten [ 117941430 [, )5 i Bhattacharya £1 Sen [12]5]
N REAT AR . Lam E[ 1338 H, A an M EDATE G578 238 B BN GH, B 5 T i A
Ao He &F[14]0F— Do, N E S AEIAR] L 5@ A E — B S5 2 N

r LA R S DA A R A B [ AN N R = AN 2T, 40 A A 228 508 i R SN E A
A RS, DR S A B 50 9 3 RS — 20t S T ACSCIR AR P 2 8 B0 it iy
KRS B AR AL, R b R R D A A S g AT I

CAWFFCIEST, AR REE B il 2% 3 = AE R ) I S B R . Stokburger-Sauer 28 &KL, 7K
s RO B A BT 30 5 o RS AT I SR R R [ 15 ] IEAFR, SRR e bk e BT P 5. Chen 5§
RIS RN [F) RE SR AL 7 5 AL DX I BE AR [16]. Arora 2545 H L BNV 59 938 B AR A 0,
H B S G B A R AN S [17]0 ZE T A2 R BIR(SIT), i WA [RI B AL T 2 2 4 i AN
H IR R OB R 18] EAATHARIAEL T, 5 B IR I A AL RS2, T 22 78 ) WA gl v
ANWTSRAG S REIA RN S VEAT o RIS SIT Ayl BN [RIAE g P 2 5 40 15 il R S S B TR F A AR B 1 17 7
W

2.4. ERTER

g5 b, BUAWEIT CUESE A 3 8 BN S A AN SR R s, (EAT /NSRS R T B 1
SKAEWF A A IR, HES A SN UGT 5 SIT AHEE & FIRLA 0 A 288 A 52 i R SE 5 B ) AL ZE AL
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il FET U, ASCHE “NEER - AR - REIESEEE” BT, DR IR A [E SRR R
SRR RIE IR

3. fiRBRESEELE
3.1. FisER

FETFRIIAR CHRZEE M2 UGT #1 SIT, ASCHIZE “PNAEER - AR - 5 SE R R i 7oAl (un 14
1 i) WEREMNED E, Ko AThaetE. HEEMG RE=A4E . WEOAFRDAR AR &,
SLEECONRA B, A, RFESETY PN RS E RS BRI 1 ERERIE 5B RARLS TR v 2
ST AR, R BRI VU SR L Y 2 B U R R A — B R, T B R S R

HEE AR
PEMNE | mmi\E | ——| mlewTEE
RS
REMERE

Figure 1. Research model

B 1. R&E

3.2. IHEMAR S mEIARE

DR A EEAARE PR, 2500 EAE BB, A O EAE T 1m0 e 1 gt 5
THRRFA RS BRI RHE UGT [10], 15 BIRBOE A BRI EZ L —. NLAS R
W65 A A EEE E AAE TR i 5 SR PR AR R o 2 i R S Y o B D Re v A, T
PE RS A AR AR AEAEAT SRR RE D, AT R A A o R, SRS

Hla: ZHREVE P70 b R R AT 5 3 IR 1 R

33. REMARSBEAE

BRORPE A AR R AR TE . QR RS AV ELEN TR T iR . BAT R B AR B B P A R S
FUFEE . HANFISS S, BN AR L2 . ARHE UGT [10], 478 23 SAFANRARIG T, 5 5 0] LT
IFRBOF S RO R . I, SR

Hib: AR A 20T A F) A A 25 1 [ 5
3.4. ERMAR S REIARE

T KAk A 2B T SO AR L I ERRIE AN B W A% 32 51 A B T IR NG o 24 i A R A Y B
FNF BRI 51 SES I, T 9 5 5 AR A RS L. N B S X G o, IR
AR ST oy 2 B AT BRI Ge TT, BEIR A P F a5 8 B E LB R, TR AR IR, $2
AR B

Hic: 5 EE Py 700 i A R A 25 IR 1 R
3.5. mMAFS mEWNIEE

A A [ T SR A BT B B I E AR R D BDR S . MR DI RERA, 2 2t
FHHRIE M SR 2 S E RS . I P E TR RS f AR, 5 50k e B A A AR BT, JF

DOI: 10.12677/ecl.2026.15101137 441 TR 4TS


https://doi.org/10.12677/ecl.2026.15101137

K A

I W SRAT IR B R o ARAE SIT [18], AMAMUR T8 1 5 e B BT 5 3t S ol Bk, 2
1R -

H2: il RO DX i R S R B BAT 2 2 IR RS
3.6. mAEARIRIHER

T B3RO BT, ASFISEA A AE B RN R R S S AR S VRO, (et s A R T . ARV 9
F G RN RS, AT I W SEAT R IE 0T fh AT BRIEE, i RO [ PT EAE P 4 B 15 ot R S
BRI AP . fE s th DU s

H3a: @A RIZE D RENE A 5 I SE B I 2 Al i AR

H3b: AR FE S5 Sk P9 2 5 it O S B TR e v A

H3c: @A RILE TS L 735 W SR s 2 Rl s A

4. R
4.1. EZITESHIBICE

ARSCRH 6 R BRI S s . BRI B P B R LLE EN B N, I KA KT
SEF PR N B AN R

)45 N 2 R EAFER LSy B NI E ARG R, AR R ¥ BHNG DR
i R) LA B H AT SE RN 2 55 o N T AR B R I, R IR N AR TR A T N A
At RO TR R LI SR IR AR R SR 5 S AR, TS . QQ AL ac IIE T4 4%,
SEEYS i 2 240 1y S BRAE 2N IA) ik DA R A7 AR I R E B M 5 5, BRI 204 200 4y,
RIBIS R 83.3%.
42. TENE

AR ST DI BRI R A Likert FS EREATIE, Hd 1 £R “EEARR" , 5 TR “F
FE” [19]. Thaetk WA B RS H Wiertz AW 7T[20], H4E G /NP 648 mUHTIE 9817 . IR

PENFERRZH Lin FHIH[21]. HEMENEFERRSHINRIBRIVITL22]. fEINFERZSHBHE
SERIRETT[23]. A SL R B R RS % Dodds S 4 3R ([24], I 45 &AW FUiG Bt AT 1 %

43. BESWHEE

KH SPSS 26.0 X FEARBHE AT G 1T 0 M. 150, KR RIATE EAS I AR, DA IR &
TEM TSRS M. HR, @i RIS B 2 M AR R FIR, RARENEHTR 0T 7T
. e, FH PROCESS Macro H1f#] Model 4 #47 Bootstrap 1/ RUMAG R, LAIGIE S R[] (5 Hh A
fEH -
5. SCUES#R
5.1. ARG HER

HRFEA 200 43 (6 AR 83.3%). FEAKFIE: ot 74.0%, S5/ HFPHRHAIE—E. 20~30 ¥
17 90.0%. AFHY 84.0%, it KPL 5 11.0%, ZHERER . FHXE 2 NFPLNE S 92.0%. H

A AR 1000~2000 TCF#E A 57.0% (WL 1) SRS, FEARDIER M. Mm% hik T, 5/0hah
FH P G 2, AR AL T ] SR A E SR .
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Table 1. Demographic characteristics of the sample (N = 200)
F 1. HARAOZIHEHEN = 200)

A Z A Aokt

5 52 26.0

14 5]
g’y 148 74.0
20 AN 16 8.0
20~30 % 180 90.0

Ei
30~40 % 0 0.0
40 UL L 4 2.0
AR 10 5.0
AF 168 84.0

=]
it 16 8.0
fifit- LAk 6 3.0
ANV 120 60.0
X 1~2 /N 64 32.0

AF H 0 S /N A e )
3~4 /NI 8 4.0
4 /NEFRL B 8 4.0
1000 JCRAF 36 18.0
1000~2000 7T 114 57.0
B W ON B

2000~3000 7T 20 10.0
3000 JobA L 30 15.0

5.2. HAEERENEDH
5.2.1. EESH

W3 2 fior, %A & Cronbach’s a REIIKT 0.8, Wi ERAABIFHINI 8. B0k
Bl, MBRAE 5 Cronbach’s o FREUIIAR LR 3 =1, 2 W4 I B AL b4 LA e 1 O P A (L

VLB RARARE R

Table 2. Reliability analysis table
=2 BEOHER

AR Hidis R Cronbach’s o 2%
WA E IR BIRPEN A 4 0.904
RPN B 3 0.898
THEEN A 4 0.932
YN Y NG 3 0.872
s R ST 758 S vt R T2 3 S 5 0.921
SEEN 19 0.964
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5.2.2. MESH
k3 i, &4 KMO EW KT 0.7, #4k KMO {Hi5F] 0.896, Bartlett BRIEK I8 & 2 1415/ T
0.001, ViEHFEAREIE AT T80T, EREA RIGFMEME.

Table 3. Validity analysis table
=3 WESHR

i BORYENE DIRetENE BEMEANE BRI R R PSR
KMO & 0.812 0.750 0.850 0.710 0.820 0.896
T RTT 268.788 178.979 326.547 157.454 379.891 1953.188
ELRP R BRI FEA 56 1 2 6 3 6 3 10 171
WEE 0.000 0.000 0.000 0.000 0.000 0.000
5.3. MEXESH

5.3.1. AR MGREARRHEX S 4T

w4 N, SEOAFSIEEENE . RN E RSN R 2RI REEEIEMHIER, HEXAR
534 0.685+ 0.657 F10.772, RIS N AR 5 5 AN R B A BRI, NIESERIEF it 73]
AR

Table 4. Correlation coefficient table of content form and brand identification

* 4. ARHAMBARREX R HE

iy NG| etk 25 BURTEAN 2 15 ek Py 2%
VNG 1
TheetE N 2s 0.685 1
RN A 0.657 0.581 1
TR IR A 2 0.772 0.563 0.754 1

5.3.2. MBAE S mEWEEEBNHEXES T

s R DA 7] 5 R S i SRR P A R 23 BT SR R S A7 AE N2 3 TEAH G K R (r = 0.835, p < 0.01), R EHH 2%
0 b RPN TR R PR R, L RO S R SR e R . 145 R S AR S AR BRI B AR A B, R
AT ) T 18 I W S AT s I TR 1 i RN 5 B U RFAE

5.4. RigELE

54.1. AEEHABNRYEESREIAREESH

W haets . GURTE BN R EHENERE, WMBOARENFEA &, it SPSS F @ =a 5
M, SR WAL S,

AL 5 R2 N 0.678, F=70.537 (p<0.01), FEAEPE RiF. #4&& VIF H/NT 5(1.597~2.525,
WA 5), R Z EILLM RS, BHERER: IRetENE@B = 0.356, p < 0.00)FHEEMEN AP =

DOI: 10.12677/ecl.2026.15101137 444 TR 4TS


https://doi.org/10.12677/ecl.2026.15101137

K A

0.537,p <0.001)33) 2 2 1E [\ g2 0 i AR, 5 EME NS R2m B 58, Hlay Hlc 0L, AR N AR AN
F(B=0.045,p>0.05), Hlb KIKLFF.

Table 5. Table of regression coefficients for content marketing types (across various dimensions) and brand identification

F* 5. NAEHABEHESRARNEEREE

it etretb R B bRiBEEER AL RS p t EN B VIF

(&) 0.427 0.214 1.997 0.049
Thaett 0.328 0.066 0.356 4.941 <0.001 0.626 1.597
BRI 0.042 0.084 0.045 0.498 0.619 0.396 2.525
15 R 0.493 0.082 0.537 6.020 <0.001 0.408 2.449

54.2. REEERRSRE\ERNEES
WS R2=0.709, F=242.136(p<0.01), ARALERT & EMHAI . fRAFEX W LR e A B
1E (8 = 0.844, p < 0.001) (W72 6), H2 0T,

Table 6. Table of regression coefficients for brand purchase intention and brand identification

6. mEMLIEESREARINEAZR KR

et LR B R FRAEL RSB t WEM K VIF
(W) 0.626 0.181 3.466 0.000
Y BN 0.822 0.053 0.844 15.561 0.000 1.000 1.000

5.4.3. @EIARIRP A BB TH

DN HE— DR B W A [FITE N R B R R L B 2 M R A B, R A Hayes JF R M)
PROCESS Macro #fiff(Model 4)#3t1T Bootstrap H /- RN A58 [25]. 2% Preacher 251, ¥ Bootstrap
R E N 5000 IR, 1E 95% A5 X [A] A58 [A] 422 RUOW A2 75 2. [ 26 ] 24 Bootstrap BLE X [AI AL 0
i, B A SRR

WZE 7 Fiw, SRR RN TE Th RE M 5 15 e P 25 %o it R K i S ) R i o 2y R A SR R A, (E A
NAFAEZE S THRETE N BN TR A (RN, = 0.168, 95% CI =[0.056, 0.317]), 1 EMEN 5 A5E 4L
(IR =0.252, 95% CI=[0.110, 0.452]). #HECZ N, 15 SR P9 25 1) TR 3008 A 5 35 (95% CT=[-0.101,
021515 0), FUAFL B AL BRI L (BN = 0.177), EIXELUET A L. X —Z R alfg
/NG AR B PSR T 1m0 B P 0 B D SR M A 2 51 ORI R A D K DA AR e 1 R I

LEATE T SR, ARSI N S BT S S R B RV LRI AR 2 R ThAEME N AR E
P RREHAE, SN S TP AR (H3a SCRR). 9 RO A 2 32 B0 i B R TR R AR B I S,
WIWFIRR S 4R AR (H3e S28F) . 1 SRk Y28 B A 2808 A 55 38 (H3b AN S ) o 15 Sk P 2 ER BRI 51 L
K E BRI E BN = 0.198, p < 0.05), {HSRINFI P EEARR LR X— KA UGT
WA ERfR: /N P DA Pk SRONAZ OB, ThEETE A2 25 B TR B ) 25 R BRI
R, ARG R S RN TR T e T 5% S A PR 2 SR 1 A o A 56 ﬁsﬁmﬁ%’m TS, HELA
BAT BANMEFNIE BRI AL FE T JyFe i 1) B FRME S R4 (SIT), DRI AN 5y de 1ok i JE o\ (] ) 422 5 e ) S 75 M
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GUORFRYL, BN [ R A2 B SO it R S S B ) L B LA

FEZES, PemA A Se R A D REPEAN S B N A v, S I 4R Tl DA R S IS A R 8 B e Ak

EANTR] A A 2R AL A A F B 4247

Table 7. Summary of Bootstrap test results for the mediation effect of brand identification between content marketing and brand

purchase intention

F 7. mBAEEANTEHS AL EBEBAIH NN Bootstrap #3045 RIS

SRS e 3 SAE (Effect) Boot SE 95% Bootstrap CI A
BRUN 0.355 0.082 [0.194, 0.516] —
TRE M N2 IEEZ3 IV 0.187 0.071 [0.048, 0.326] oA
EIEE23 40 0.168 0.064 [0.056, 0.317] (H3a 3 #f)
SR 0.198 0.081 [0.039, 0.357] —
IR PE N2 BHERMN 0.177 0.076 [0.028, 0.326] A E
EIEE23 9N 0.021 0.054 [-0.101, 0.215] (H3b A3 FF)
RN 0.306 0.074 [0.161, 0.451] —
5 I P BHERN 0.054 0.062 [-0.068, 0.176] SEAH A
[E1EE 3 0.252 0.087 [0.110, 0.452] (H3c 3HF)

:: Bootstrap flifF 5000 K. CT AEE 0 F£R p<0.05 KFRE.

PRS2 H AR RN A BN E s a A, [N AN B2 A8 A ARG

5 4 4 {FX&*‘AEA-Q—E%/EIL.\
RWKE IR S5 R e 8 Fr:

Table 8. Summary table of hypothesis testing results
= 8. RRKIERLER

e O E A S N=K -2 YATE A Ely S ki 3a e s W 2]

B Be ke 0 45 SR i

Hla Ty REE P 2008 dt R DA ()7 A S 35 1 17 5 1) CFF
Hlb R AR A P9 0 it RN ] 7 A X 2 T 1 B ) AR
Hlc 175 IR P 208 it RO [R] 7 A S 2 1 17 B ) CFF
H2 st PR DA TR SR s R 72 3 SR LA (.38 1 T R SCFF
H3a i PN I AE D RE PR N A 55 ot B 3K 3 B8 2 T A4 v A A SCHF
H3b st PO T E 30 S P A 2 5t RN S 3 B 2 T R 4% /A ANSHF
H3c st PR TR AE A B P 5 ot R S B8 22 T A4 e A SCHF
6. HiLERE
6.1. fiREIL
LU OB R, MRS T A E S - AN - o O SE e SR A
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WEFURIN: 1) DhREPERI I B Py 25 35 B 2 52 FH S RO ), 18 18 PN 25 52 i A 98 HE (B = 0.537, p < 0.001),
PSR N 2RI RN R 35 (8= 0.045, p>0.05), RN P8 S WA G EME ST ENE. 2) Wi
DA T S R A ) SRR R (B = 0.844, p < 0.001). 3) FHFHIAFIZE T RENE N 28 5 W SE TRl 8 sh AR R
TEAE B N R 5 WL e R A E R, BDThREVE 25 B B4 5 (Rl i B A%, A7 e P 25 S i
i R VN A ST 72 Hilyei g LAY

BRI UGT TEALAC R E 58 T (101& FH 0 5 Brdh g« 2 A8 F AL S8 AR B A% o BT R ¥ 9 vk
TR, A5 BN ERF AN B X R 2 ot RS B 1 93 A AR T 0 SR AN

WM BN EEH LR AT — R 1) MR DRt A A &, 8= e, 82
FERESIARIG =, PHRIH P05 B F AR . 2) RSB N AL, B S EsMEE. M ERRE M
A ST RIBIE 5 R AIBIERIL . 3) 4RI /N KOL + KOC P EMLE],  Hiik Nt Bolb a0,
PSR SURL, SCPUE B B E RO E AL . 4) NSRS X BEN R P I, ik X H Sk
SEAY, R T

6.2. MRER

SUEARSCAT 7 W seR, EOMFAELCNRIR: 1) FEARTTIH, AHF R 1 ZORIET R4
B EREA, bk b HBGR . BRSSP R ROy — 2, ERE] T H R R R E . R
KA REEARE o, WANPERR . BIGABESA RSB, RSN . 2) JikTrim, AR
PR 7 5 A, AT A2 SRR T 32 U7 B ARt AT REA7 #8 3K [F) J5 7 f 22 (Common Method Bias) i
Ao RRATEE G SR WG ER KT G AT N BEE AT S e, DR g g R dE k. 3) B,
AL G G AN R AR o RRFT SN RAE AR BRHE . T3S 55AAE, WETEEERN
BRHA, RN ELERE. LR LA ITHESE . 4) P a5, AT LU/NL NS,
RRATFEANAS . B FOGSET G B LLARE 7T, B RANF G AR 7 S5 R0 7 8 B 2
R EER

Sk
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